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Annual Financial Report and Management Report

This Registration document includes (i) all the items of the Annual Financial Report mentioned in section | of Article L. 451-1-2
of the Monetary and Financial Code, and in Article 222-3 of the General Regulations of the Autorité des Marchés Financiers
(AMF), the French Financial Markets Authority, (in Appendix B of this Registration document is a comparison table between
the documents mentioned in these texts and the corresponding headings in this Registration Document), (ii) all the mandatory
information included in the Management Report of the Board of Directors to the Annual Shareholders’ Meeting of Tuesday,
April 28, 2014 as provided for in Articles L. 225-100 and L. 225-100-2 of the French Commercial Code (the items corresponding
to this mandatory information are referenced in the comparison table in Appendix B of this Registration Document).

Incorporation by reference

In accordance with Article 28 of European Regulation No. 809/2004 of April 29, 2004, this Registration Document incorporates
by reference the following information, to which the reader should refer:

» in relation to the GDF SUEZ fiscal year ended on December 31, 2012: the management report, consolidated financial
statements prepared according to IFRS and the related Auditors’ reports appearing on pages 186 to 330 of the Registration
Document filed with the AMF on March 22, 2013 under number D.13-0206;

» in relation to the GDF SUEZ fiscal year ended on December 31, 2011: the management report, consolidated financial
statements prepared according to IFRS and the related Auditors’ reports appearing on pages 242 to 394 of the Registration
Document filed with the AMF on March 23, 2012 under number D.12-0197.

This information should be read in conjunction with the comparative information as of December 31, 2013.

The information included in these Registration Documents, along with the information mentioned above, is replaced or updated,
as necessary, by the information included in this Registration Document. These Registration Documents are available under the
conditions described in Section 7.3 “Documents available to the public” in this Registration Document.

Forward-looking information and market data

This Registration Document contains forward-looking information including in Section 1.1.4 “Strategic priorities”, Section 1.1.6
“Competitive positioning”, Section 1.1.5 “Improving performance”, Section 1.3 “Description of business lines” and Section 6.1.1.9
“Outlook”. This information is not historical data and therefore should not be construed as a guarantee that the events and data
mentioned will occur or that the objectives will be achieved, since these are by nature subject to unpredictable events and
external factors, such as those described in Section 2 “Risk factors.”

Unless otherwise stated, the market data appearing in this Registration Document comes from internal estimates by GDF SUEZ
based on publicly available data.

AMIF
This Registration Document was filed with the Autorité des Marchés Financiers on March 20, 2014,

in accordance with the provisions of Article 212-13 of the General Regulations of the AMF.

It may be used in support of a financial transaction if supplemented by an information memorandum approved
by the Autorité des Marchés Financiers.

This document has been prepared by the issuer, and its signatories are responsible for its content.
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Note

In this Reference Document, the terms “GDF SUEZ”, the “Company”, the “Issuer”, and the “Enterprise”, refer to GDF SUEZ SA (formerly
known as Gaz de France), as resulting from the merger-absorption of SUEZ by Gaz de France on July 22, 2008. The term “Group” refers to
GDF SUEZ and its subsidiaries.

A list of units of measurement, short forms and acronyms and a glossary of the frequently-used technical terms are featured in Appendix A of
this Registration Document.

Copies of this Registration Document are available at no cost from GDF SUEZ, 1 Place Samuel de Champlain, 92400 Courbevoie (France),
on the Company website (gdfsuez.com), as well as on the website of the Autorité des Marchés Financiers (http://www.amf-france.org).
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1.1 PROFILE, ORGANIZATION AND STRATEGY OF THE GROUP

1.1 PROFILE, ORGANIZATION AND STRATEGY OF THE GROUP

1.1.1 General presentation

GDF SUEZ is one of the world’s leading industrial companies and a
benchmark in the fields of gas, electricity and energy services.

It is active throughout the entire energy value chain, in electricity and
natural gas, upstream to downstream in:

» purchasing, production and marketing of natural gas and electricity;

» transmission, storage, distribution, management and development
of major gas infrastructures;

> energy services.
GDF SUEZ operates a well-balanced business model:

» through its presence in complementary business activities across
the value chain;

» through its presence in regions exposed to different business and
economic cycles, with a strong presence in emerging markets

with their greater prospects for growth, a position that was further
strengthened in 2011 and 2012 with the integration of International
Power. While the Group still intends to maintain its position as a key
player in Europe and a leader of the energy transition, it is now a
benchmark energy provider in the emerging world;

» through its presence allocated between activities that are exposed
to market uncertainties and others that offer recurring revenue
(infrastructure, services, PPA-type contracts, etc.);

» through a balanced energy mix with priority given to low- and zero-
carbon energy sources.

Listed in Brussels and Paris, GDF SUEZ is represented in the major
stock indices (see Section 5.1.1.1 “Share capital and voting right”).

The Group’s fundamental values are drive, commitment, daring and
cohesion.

1.1.2 History and evolution of the Company

GDF SUEZ is the result of the merger-absorption of SUEZ by Gaz de
France, following the decision of the Combined General Shareholders’
Meetings of Gaz de France and SUEZ of July 16, 2008. The merger
took effect on July 22, 2008.

Initially incorporated in 1946 as an EPIC (French public industrial
and commercial enterprise), it became a limited liability company
with a 99-year term under Law 2004-803 of August 9, 2004 on the
electricity and gas public service and electricity and gas companies
(amending Law 46-628 of April 8, 1946) whose provisions were aimed
at organizing the change in the Company’s legal status. Unless the
Company is dissolved earlier or its term is extended, it will cease
trading on November 19, 21083.

On July 7, 2005, the Company publicly floated its shares on the
stock market. The Company’s shares, under its former name, Gaz de
France, were first listed on July 7, 2005.

Law 2004-803 of August 9, 2004, as amended by Law 2006-1537 of
December 7, 2006 governing the energy sector and providing that the
French State henceforth hold more than one-third of the Company’s
share capital, and Decree 2007-1784 of December 19, 2007,
authorized the transfer of the Company from the public to the private
sector. On July 22, 2008, the Company absorbed SUEZ in a merger
which entailed transferring the majority of the company’s share capital
to the private sector. The new company took the name “GDF SUEZ”.

SUEZ itself was the result of the merger in 1997 of Compagnie de
SUEZ and Lyonnaise des Eaux. At the time, Compagnie de SUEZ -
which had built and operated the SUEZ Canal until its nationalization
by the Egyptian government in 1956 - was a holding company with
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diversified stakes in Belgium and France, particularly in the finance
and energy sectors. Lyonnaise des Eaux was a diversified company
in the management and treatment of water, waste, construction,
communications and technical facility management. SUEZ became
an international industrial and services group whose objective was
to meet essential requirements in electricity, gas, energy and industry
services, water and waste management.

The deregulation of European energy markets in the early 1990s
promoted the international development of both Gaz de France and
SUEZ, which progressively expanded their activities beyond their
respective traditional markets, both in Europe and internationally.

The approval of the merger by the European Commission given
on November 14, 2006 was conditional on the implementation of
remedial action in certain areas. The principal remedies required for
EC approval were duly carried out.

On February 3, 2011, the Company completed a merger with
International Power. In 2012, GDF SUEZ confirmed its strategy as
a global energy player, finalizing the purchase of shares held by the
minority shareholders of International Power on June 29, 2012.

The shareholders’ agreement for SUEZ Environnement Company
expired on July 22, 2013 and was not renewed; the Group is
therefore refocusing on its energy activities. The cooperation and
shared functions agreement and the financing agreement between
GDF SUEZ and SUEZ Environnement Company have also come to
an end. GDF SUEZ now uses the equity method to consolidate SUEZ
Environnement Company'’s activities in its financial statements, rather
than full consolidation.
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GDF SUEZ intends to maintain its role as a long-term strategic partner
of SUEZ Environnement Company and as its majority shareholder.
The guiding principles of the industrial and commercial agreements
between GDF SUEZ and SUEZ Environnement Company were
confirmed in January 2013, and form the basis of a framework
agreement between the two companies, similar to what might have
been concluded with third parties outside the Group. They relate to
reciprocal preference, under market conditions, in purchasing/sales,
continuing cooperation in certain industrial activities, development of
potential joint commercial offerings and cooperation in sustainable
development, innovation and research and development.

As well as this framework agreement, SUEZ Environnement Company
and GDF SUEZ signed temporary agreements in external purchasing
and information technology. In purchasing, SUEZ Environnement
Company aims to continue to benefit from GDF SUEZ’s purchasing
conditions until July 2015, i.e. for a period of two years. A transition
agreement has been put in place for information technology that
allows SUEZ Environnement Company to continue to benefit, at its
sole request, from certain IT applications shared with the Group until
2014.

Lastly, the two companies have signed an additional clause on the
“SUEZ” brand license, which stipulates, inter alia, that “the two parties
shall undertake not to implement any measure, action or provision

1.1.3 Organization

1.1 PROFILE, ORGANIZATION AND STRATEGY OF THE GROUP

likely to affect the Brand’s validity, reputation or recognition, and to
comply with, and ensure compliance with, the Ethics Charters that
they have adopted, the regulations governing their application and
the national and international benchmark legislation to which these
charters refer”.

GDF SUEZ hasits head office at 1, Place Samuel de Champlain, 92400
Courbevoie, France. Its phone number is +33 (0) 1 44 22 00 00.
GDF SUEZ is listed in the Paris Trades and Companies Register under
reference number 542 107 651. Its NAF (French business sectors)
code is 3523Z.

GDF SUEZ is a public limited liability company (société anonyme) with
a Board of Directors subject to the laws and regulations governing
public limited companies and any specific laws governing the
Company, and to its bylaws.

GDF SUEZ is subject in particular to Law 46-628 of April 8, 1946
governing the nationalization of electricity and gas, Law 2003-8 of
January 3, 2003 governing gas and electricity markets and energy
public service, Law 2004-803 of August 9, 2004 governing electricity
and gas public service and electricity and gas companies, and
Law 2006-1537 of December 7, 2006 governing the energy sector.

The Company’s fiscal year is 12 months and runs from January 1 to
December 31 of each year.

As at December 31, 2013, GDF SUEZ is organized at operational level into five business lines:

» the Energy Europe business line is in charge of electricity production, energy management, and electricity and natural gas sales (all segments)
in continental Europe. It is also in charge of natural gas distribution and storage in part of Europe!;

» the Energy International business line is organized into five geographical regions (Latin America; North America; the United Kingdom and
Europe; South Asia, the Middle East and Africa; and Asia-Pacific). It is active in electricity production and closely associated activities such as
LNG regasification, seawater desalination and international retail sales outside continental Europe®;

» the Global Gas & LNG business line is in charge of the exploration and production of gas and oil, and the supply, transportation and sale of

liquefied natural gas;

» the Infrastructures business line pools the activities of networks and infrastructures, mainly in France: transmission of natural gas, gasification

of LNG, storage of natural gas and distribution of natural gas;

» the Energy Services business line offers its customers — industrial and tertiary companies and local authorities — sustainable energy and
environmental efficiency solutions in engineering, installation and energy services;

The GDF SUEZ Center (based both in Paris and Brussels), is responsible for guidance and control, and also provides expertise and service

GUOF JS\CZ

missions for its internal customers.

Energy Europe
business line

Energy International
business line

(1) Mainly in Hungary and Romania.

Global gas
& LNG business line

Infrastructures
business line

Energy Services
business line

(2) As well as activities associated with International Power’s assets in continental Europe.
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1.1 PROFILE, ORGANIZATION AND STRATEGY OF THE GROUP

The Company operates its own business; it has the organization of
an integrated industrial group. At the end of 2013, the number of the
Company’s direct or indirect subsidiaries (controlling interest) was
approximately 1,600. The Group’s main consolidated companies are
listed in Section 6.2 “Consolidated financial statements — Note 30 (List
of main consolidated companies at December 31, 2013)”. For a list
of major subsidiaries and affiliates directly owned by the Company,

1.1.4 Strategic priorities

see Section 6.4 “Parent Company financial statements — Note 27
(Subsidiaries and investments)”.

The presentation of the Company’s activities and the strategic
economic assets of its main subsidiaries as well as their geographical
location are presented in Section 1.3 “Description of business lines”.

The markets in which the Group is expanding are currently undergoing
profound change:

» increase in energy demand is concentrated in the fast growing
economies: 93% of the increase in primary energy consumption
between 2011 and 2030 will take place outside the OECD
countries, according to the International Energy Agency (IEA, World
Energy Outlook 2013, New Policies scenario);

» in Europe, the energy transition has begun in many countries: the
contribution of renewable sources of energy (excluding hydropower)
to the energy mix will increase from 18% to 36% by 2025, according
to Capgemini (European Energy Markets Observatory) and energy
efficiency issues are developing;

» energy will be increasingly managed at local level, and even
individually (consumer-player);

» natural gas is playing a more central role at global level due to
abundant resources as shale gas production develops (239 years
of reserves, according to the IEA), and to strong growth in demand
(+1,7% annually between 2011 and 2030, according to the IEA).

The economic slowdown in Europe and energy efficiency policies
have led to a fall in consumption which, in combination with continuing
development of renewable energy and plentiful cheap coal, has
generated surplus capacity and low electricity prices in the long term.
This situation, combined with high, stable gas prices, has caused a
significant crisis in thermal power generation: 130 GW do not cover
their fixed costs in a total European generation fleet of 970 GW,
according to Capgemini. Besides, natural gas storage activities
also face adverse masket context, with an important decrease in
reservation capacity.

In view of this situation, the Group’s two strategic priorities are:
1. to be the benchmark energy player in the fast growing markets:

» by leveraging on strong positions in the independent power
generation, and in LNG, and by strengthening these positions;

» by building integrated positions all along the gas value chain,
including infrastructures;

» by developing energy services activities internationally;
2. to be the leader in the energy transition in Europe:
> in renewable energies, centralized and distributed;
» by offering energy efficiency services to its clients;

» by developping new businesses (biogas, smart energy and
digitalisation...).

GDF SUEZ’s strategic priorities are implemented through its various
activities.

GDF S\ CZ Registration Document 2013

In Europe, the Group has to adapt to the profound changes taking
place in the energy sector and increase the priority it gives to its
customer approach.

The Group’s gas supply portfolio is undergoing an in-depth
restructuring process, including through the renegotiation of long-
term contracts with its suppliers.

In power generation, the Group continues to optimize its fleet of
thermal power plants in response to the crisis in thermal generation,
and is campaigning for improvements in European regulations.

In renewable energy, the Group aims to pursue its development in
certain countries, with priority given to the more mature technologies:
hydropower, onshore wind power and biomass for electricity and
heat. Partnerships are being sought for these projects.

In infrastructures activities, the aim is to adapt to the energy transition
context:

» by adapting this infrastructure to changes in demand;

» by preparing infrastructure and commercial offerings for gas being
a vector for renewable energy (biomethane, power to gas, etc.)

GDF SUEZ aims to strengthen its leadership in energy efficiency, as
the benchmark energy partner of its customers, businesses, local
authorities and individuals, emphasizing on the technological content
of its activities and customer-oriented organization.

Internationally, GDF SUEZ aims to step up its development by
positioning itself right across the value chain and expanding the range
of businesses and regions.

GDF SUEZ aims to consolidate its current strong position in
independent power generation. Its strategic priorities in this area are:

» strengthening its positions in countries where the Group is present;
» investing in new, attractive markets;
» developing opportunities in renewable energy;

» exploring and extending its activities throughout the electricity
and gas value chain, including in decentralized generation and
infrastructure.

In the gas chain, the Group aims to rely on its expertise to roll out
its activities internationally, in an integrated way and with a focus on
countries with rapidly growing gas markets:

» developing upstream gas activities to secure access to the resource
for the Group’s downstream markets, including power generation;

» capturing development opportunities in infrastructure;

» using its know-how in downstream activities to respond to
urbanization development in some countries.
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In energy services, the Group aims to increase its international
presence and double its revenues outside Europe by 2019.

To implement this strategy, GDF SUEZ plans to adapt its organization
in 2014, by:

» creating a dedicated entity, Thermal Power Europe (gas, biomass,
coal), within the Energy Europe business line;

» creating a dedicated entity, Renewable Energy Europe (mainly wind
and solar power) within the Energy Europe business line;

» uniting Cofely Services (Energy Services business line) and BtoB
activities of Energy France (Energy Europe business line) in France,
to build an integrated B2B energy offering;

» creating a dedicated entity for innovation and new business at
Group level.

On the financial front, the Group prioritizes maintaining a sound
financial structure in the long term (aiming to retain an “A” credit
rating), which will mainly be achieved through strict investment
criteria. GDF SUEZ'’s financial objective is to offer its shareholders
attractive returns while maintaining a solid financial structure and
robust cash flow generation. GDF SUEZ focuses on growth to
reinforce value creation, notably through a new dividend policy and a
boost development Capex program (see section 6.1.1.9 “Outlook”).

Within GDF SUEZ, environmental and societal responsibility plays an
integral part in developing the business strategy. To contribute fully to

1.1.5 Improving performance

1.1 PROFILE, ORGANIZATION AND STRATEGY OF THE GROUP

Group value creation, they are addressed as a combination of:

» sustainable business, which involves identifying environmental and
societal issues and transforming them into opportunities for the
Group’s businesses; and

» the management of non-financial risks, which involves managing
the risks associated with GDF SUEZ’s activities and facilities that
relate to the environment, local and international acceptability,
health and safety, human resources management, ethics and
governance.

Environmental and societal responsibility contributes to corporate
value creation, thanks to the development of new solutions and
processes more appropriate for the sustainability challenges faced by
society in general, and to more effective and efficient management of
non-financial processes.

To ensure this contribution to value creation for GDF SUEZ, the
Group’s environmental and societal responsibility policy has three key
areas:

» contributing to/ensuring the development of energy solutions
enabling the customers to reach their own sustainability objectives;

» contributing to/ensuring the responsible business conduct;

» contributing  to/ensuring the development of responsible
relationships with stakeholders in order to create shared value.

In 2013, the Group accelerated its approach toward continuous
improvement of performance. The Perform 2015 program had a
gross positive impact of €1.0 billion on income related to reductions
in operating costs and the generation of additional margin. The
impact on recurring net income, Group share stood at €400 million.
In addition, the Perform 2015 plan generated €1.0 billion of additional
cash by optimizing CAPEX and working capital requirements.

Perform 2015 was launched over the 2012-2015 period to support the
deployment of the Group’s strategy and to improve its performance
in a sustainable manner. It aims to meet the challenges the Group
faces in the short term, particularly in European countries, as well as
transforming the Group in the medium to long term.

The first pillar aims at improving operational efficiency, it includes
actions to reduce costs, increase income and/or gross margin and
generate additional cash. In the light of results, above 2013 targets,
and of the still difficult economic environment in Europe, the Group
has decided to increase the expected cumulated gross contribution

(1) Excludes SUEZ Environment.

of €800 million by the end of 2015. Thus the targeted contribution
to income is raised to €3.3 bilion” and the targeted additional
cash to €1.2 billion, by optimizing CAPEX and working capital. The
Purchasing initiative contributes the most significantly to savings with
gain of some €1.7 billion targeted in 2015 mainly through pooling
and rationalization of demand. Efforts to reduce overheads intensified
in 2013, particularly with the reorganization of the Head Office and
the combining of Parisian offices at La Défense. The optimization of
working methods and organizational streamlining, particularly with
the initiation of a dedicated project in view of establishing a Shared
Services Division for support functions, is set to continue.

The second pillar of the program focuses on strengthening financial
flexibility. In 2013, the Group has brought its debt below the level of
€30 billion, one year ahead of schedule.

All transactions announced in 2013 as part of the asset rationalization
program represent a reduction in net debt of around €5 billion.

Registration Document 2013 GDF S\ CZ
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1.1.6 Competitive positioning

Electricity generation and marketing, as well as gas marketing are
business sectors that are broadly open to competition in Europe,
while their regulation continues to vary by country, especially when
it comes to prices for residential customers. Activities that constitute
natural monopolies — such as the transmission and distribution of
electricity and, to a large extent, of gas — are more tightly controlled by
domestic regulators and European rules.

Elsewhere in the world, with few exceptions, private players often
operate under long-term contracts issued on a tender basis.

GDF SUEZ is a European and world leader in electricity and natural
gas.

In 2013, GDF SUEZ was ranked second among listed utilities
worldwide by Forbes magazine in its annual ranking of the 2,000
largest listed global companies (95" in the general category, 6" among
French companies).

» in Europe, GDF SUEZ is the No. 2 buyer of natural gas, with the
unique capacity to supply customers in 13 countries. In LNG,
GDF SUEZ is a global player, being the No. 1 importer in Europe
and the United States and No. 3" worldwide. It is also a major
player in exploration-production (No. 3 European energy company);

» the Group is the leading gas infrastructure operator in Europe. It
has the No. 2 transmission network, and is No. 1 in distribution and
storage capacity (in terms of useful storage) and the No. 2 operator/
owner of LNG terminals. It also owns Turkey’s No. 3 gas distributor;

(1) Source: GDF SUEZ internal analyses of 2012 data.
(2) Source: RTE, 2013.

(8) Source: IHS EER study of June 2013 (2012 data).
(4) Source: CREG, 2012 data.
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» the merger of GDF SUEZ and International Power created the
world’s leading independent power producer (IPP). The transaction
also reinforces the Group’s international standing as the No. 1
producer-developer in the Gulf States, the No. 1 IPP in Brazil,
Thailand and Panama, No. 2 in Peru and No. 3 in Chile. In electricity,
the Group is the No. 5 producer” and marketer in Europe.

This global and European leadership is fortified by the Group’s deep
Franco-Belgian roots:

» in France, GDF SUEZ is the historic leader of gas marketing and the
No. 2 producer and marketer® of electricity. In renewable energy,
GDF SUEZ is the No. 2 hydropower operator in France® and the
leader in wind power®;

» in Belgium, GDF SUEZ, through its subsidiary Electrabel, is the
No. 1 producer and the main supplier of electricity®.

The Group is also the European leader in B2B energy services: the
Energy Services business line is ranked No. 1 in France, Belgium,
the Netherlands and Italy. GDF SUEZ also has strong positions in
Germany, Switzerland, Austria, Spain and the UK in heating networks
(where it is No. 1), as well as facility management since the acquisition
of Balfour Beatty WorkPlace. Lastly, it has set up the initial bases for
development in more distant countries, such as in Central Europe,
Asia, Latin America and Canada.
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1.2 KEY FIGURES

1.2.1 Group financial data

1.2 KEY FIGURES

GDF SUEZ GDF SUEZ GDF SUEZ GDF SUEZ  GDF SUEZ pro  GDF SUEZ pro GDF SUEZ

In millions of euros 2009 2010 2011 reported 2012  forma 2012@  forma 2013@ 2013
1. Revenues 79,908 84,478 90,673 97,038 81,960 81,278 89,300

of which generated outside

France 49,184 52,976 59,617 61,124 51,473 49,225 54,331
2. Income
o EBITDA 14,012 15,086 16,525 17,026 14,600 13,419 14,775
e Current operating income 8,347 8,795 8,978 9,520 8,399 7,241 7,828
e Net income, Group share® 4,477 4,616 4,003 1,544 1,544 (9,737) (9,289
e Net recurring income,

Group share®© N/A N/A 3,455 3,825 3,825 3,440 3,440
3. Cash flows
Cash flow from operating activities 13,628 12,332 13,838 13,607 11,368 11,357 12,024

of which cash generated from

operations before financial

income and income tax 13,016 14,736 16,117 16,612 14,591 13,307 14,313
Cash flow from investment (8,178) (7,783) (7,905) (8,451) (7,142) (4,865) (5,611)
Cash flow from (used in) activities
financing (4,282) (3,683) (2,496) (8,322) (7,085) (6,986) (6,982)
4. Balance sheet
Shareholders’ equity® 60,194 62,114 62,930 59,834 60,303 47,955 47,955
Total equity©@ 65,436 70,627 80,270 71,303 66,372 53,490 53,490
Total assets@ 171,198 184,430 213,410 205,448 181,006 159,611 169,611

5. Per-share data (in euros)

e Average outstanding shares®
e Number of shares period-end
e FEarnings per share®®

e Dividend paid®

6. Total average workforce

e Fully consolidated entities

e Proportionately
consolidated entities

e Entities consolidated
by the equity method

2,188,876,878
2,260,976,267
2.06

1.47

242,714
201,971

35,294

5,449

2,187,521,489
2,250,295,757
2.11

1.50

236,116
213,987

16,943

5,186

2,221,040,910
2,252,636,208
1.80

1.50

240,303
218,906

17,610

3,788

2,271,233,422
2,412,824,089
0.68

1.50

236,156
219,253

12,477

4,426

2,271,233,422
2,412,824,089
0.68

1.50

236,156
139,434

12,477

84,245

2,359,111,490
2,412,824,089
4.13)

1.50

223,012
138,841

3,431

80,740

2,359,111,490
2,412,824,089
(3.94)

1.50

223,012
178,577

3,431

41,004

(a) Restated to present SUEZ Environnement as if it were consolidated by the equity method as of January 1, 2012.
(b) December 31, 2012 data restated to reflect the retrospective application of IAS 19R (see Note 1.1 of Section 6.2 “Consolidated financial statements”).
(c) Financial indicator used by the Group in its consolidated financial statements since December 31, 2012 (see Note 8 of Section 6.2 “Consolidated financial statements”).

2011 data were calculated for comparison.
(d) December 31, 2010 and December 31, 2009 data restated; see Note 1.2 in Section 6.2 “Consolidated financial statements” of the 2011 Registration Document.
(e) Earnings per share are calculated based on the average number of shares outstanding, net of treasury shares. Previous years’ figures are not restated in case of

payment of dividend in shares.

(f) 2013 Dividend: proposed dividend, including an interim dividend of €0.83 paid in November 2013.
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1.2 KEY FIGURES

1.2.2 Operational Indicators

1.2.2.1 Electricity production

GDF SUEZ owns and develops a flexible and efficient generation fleet in its key markets: Europe, Latin America, the Middle East, Asia-Pacific and
North America. The Group’s installed capacity as of December 31, 2013 on a 100% basis was 114 GW" or 82 GW on a Group share basis®.

BREAKDOWN OF GENERATION GAPACITY BY REGION (AT 100%)

BREAKDOWN OF GENERATION CAPACITY BY REGION (GROUP SHARE)

12%

12% 14%

Asia, Pacific

Asia, Pacific

10%

Middle East,
9% Turkey, Africa

Benelux-Germany

19%
/ Benelux-Germany
23%

Middle East,
Turkey, Africa

114

France 13% 82 12%
GW N e

Latin America GwW France

11%

Latin America

20%

14% 21%
Other Europe North America Other Europe

12%

North America

BREAKDOWN OF GENERATION CAPACITY BY FUEL (AT 100%)

BREAKDOWN OF GENERATION CAPACITY BY FUEL (GROUP SHARE)

3% 3%
Wind Other
4% 4%
1% 5%, Wind Other
Biomass and biogas Nuclear 1% 7%
Biomass and biogas \ / Nuclear
15% 14%
() 0,
Hydro Coal 18% 14%
Hydro Coal
Natural Gas 52%
Natural Gas

(1) The 100% calculation includes the total capacity of all facilities of GDF SUEZ irrespective of the actual percentage stake of the holding and the method
of consolidation, except for drawing rights which are included in the total if the Group owns them and deducted if they are granted to third parties.

(2) The group share calculation includes the capacities at their percentage of consolidation for full and proportionally consolidated affiliates and at their
percentage of holding for companies consolidated using the equity method.
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POWER GENERATION BY REGION (AT 100%)
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1.2 KEY FIGURES

1

POWER GENERATION BY REGION (GROUP SHARE)

17% 19%
Asia, Pacific } ’ / Benelux-Germany
12%
o,

Middle East, 339 11%
Turkey, Africa TWh France
16% 15%
Latin America Other Europe
11%

North America

In 2013, the Group produced 479 TWh on a 100% basis, 339 TWh per the proportional calculation.

POWER GENERATION BY FUEL (AT 100%)

2%
Wind
1% 2%
Biomass and biogas Other
8%
14% >
Nuclear
Hydro

56%

Natural Gas

18%
Coal

The combined power of Group projects under construction at
December 31, 2013 was 10 GW on a 100% basis, with 24% of this
from natural gas.

In an adverse market environment in Europe, the Group continues
to rationalize its asset portfolio. With a significant share of electricity
capacity from renewable sources, the Group’s power generation fleet
has a low carbon footprint, with an average 341 kg of CO,-eq./MWh
recorded for Europe in 2012, just below the 350 kg of CO,-eq/MWh
European average estimated by PricewaterhouseCoopers (PwC).

GDF SUEZ’s emissions were nevertheless slightly higher than in 2011
(337 kg of CO,-eq/MWh), which reflects the 2012 full-year integration
of the assets of International Power, whose European fleet on average
emitted more CO, than that of GDF SUEZ. Worldwide, emissions from
the Group’s generation fleet evaluated in 2012 were 443 kg of CO,-
eq/MWh.

POWER GENERATION BY FUEL (GROUP SHARE)

2%

Wind

1% 2%
Biomass and biogas Other
16% 11%
Hydro

45%

Natural Gas

1.2.2.2 Natural gas portfolio

Most of the Group’s natural gas is supplied via one of the most
diversified portfolios of long-term contracts in Europe, sourced
from more than 10 countries. These contracts give GDF SUEZ the
necessary visibility to ensure its development and secure its supplies.
GDF SUEZ is also one of the biggest spot market players in Europe.
It can therefore rationalize its supply costs by adjusting its purchasing
to match its needs.

GDF SUEZ portfolio, which represents approximately 1,334 TWh
(calculated at share), or about 120 billion m?, is among the most
diversified in Europe. LNG represents about 14% of the portfolio,
increased to a 29% share on the long-term contracts portfolio.

Registration Document 2013 GDF S\ CZ
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1.2 KEY FIGURES

BREAKDOWN OF PORTFOLIO (GROUP SHARE)

r—_- - —
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* Long-term purchases from operators that have
a diversified portfolio.

Geographical breakdown of long-term contracts

BREAKDOWN OF PORTFOLIO (AT 100%)
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1.2.3 Non-financial indicators

1.2 KEY FIGURES

The Group’s non-financial performance is based on dated and
quantified targets and an overall assessment organized around
different resources (high level of governance, reporting, scorecard,
performance reviews and non-financial indicators).

That monitoring is done at several levels of the Group. The Board
of Directors’ Ethics, Environment and Sustainable Development
Committee (see Section 4 “Corporate governance”) has established
an ambitious scope for sustainable development, covering the
policies implemented, the outlook and the action plans. The Group’s
Management Committee and Executive Committee (see Section 4
“Corporate governance”) determine the direction of the sustainable
development policy. The role of the Group’s Environmental and
Societal Responsibility Steering Committee!” is to prepare annual
action plans, monitor their implementation, gather experiences across
the various entities and encourage exchange on major sustainable
development strategies (including the fight against climate change
and corporate social responsibility). The Group incorporates
sustainable development analyses in its investment projects, using
10 criteria relating to ethics, CO, emissions, social impact, human
resources, environmental management of ecosystems, cooperation
with stakeholders, local purchasing, and health and safety.

The sustainable development scorecard measures the degree of
implementation of the sustainable development policy. It contains
indicators that ensure the balanced coverage of the three areas of
this policy (see Section 1.1.4 “Strategic priorities”). Each year, the
scorecard is presented to the Ethics, Environment and Sustainable
Development Committee and to the Executive Committee to provide
a progress report on implementation of the policy and achievement of
the Group’s non-financial objectives.

The Group’s corporate reporting (see Section 3.2 “Social information”),
environmental reporting (see Section 3.3 “Environmental information”)
and societal reporting (see Section 3.4 “Corporate societal
commitments”), form the basis of a published group of indicators that
are verified by an independent third party.

GDF SUEZ has formalized its sustainable development commitments,
mainly through the publication of dated and quantified objectives in
2011:

» renewable energy: increasing installed capacity in renewables by
50% between 2009 and 2015;

» biodiversity: implementing a biodiversity action plan at each
sensitive site in the European Union by 2015;

» health and safety: achieving an accident frequency rate (FR) of less
than 6 in 2015;

» gender equality: four targets by 2015:
- 1in 3 senior managers appointed will be a woman,

- 25% of women executives,

30% of women in recruitments,

35% of high-potential women;

» training: maintaining the level of employees receiving at least one
training per year at two-thirds;

» employee shareholders: achieving and maintaining a level of
employee shareholding in the company’s share capital of 3% by
2015.

GDF SUEZ has set itself a specific CO,® emissions reduction target
of 10% for its entire global power and related heat generation fleet
between 2012 and 2020.

In 2013, the NYSE Euronext stock market and non-financial
rating agency Vigeo created six stock market indices (World 120,
Eurozone 120, Europe 120, France 20, UK 20 and USA 20), grouping
together the large-capitalization companies with the highest ratings
for non-financial performance. Since their creation, GDF SUEZ has
been included on the four indices that concern it: Euronext Vigeo
World 120, Euronext Vigeo Eurozone 120, Euronext Vigeo Europe
120 and Euronext Vigeo France 20.

GDF SUEZ was also given a C+ rating by Oekom in 2011.

GDF SUEZ completes a Carbon Disclosure Project (CDP) questionnaire
every year. In 2013, GDF SUEZ achieved a score of 95 out of 100 for
the quality and transparency component of its reporting and a “B”
score for the performance component (on a scale from A to E, “A”
being the highest score). The score obtained enabled the Group to
join the CDP France Climate Disclosure Leadership Index.

(1) Made up of the business lines’ Environmental and Societal Responsibility managers, representatives of the Environmental and Societal Responsibility
Division and representatives from the functional departments (Human Resources, Health and Safety and Management Systems, Ethics and
Compliance, Research and Innovation, Purchasing and Group Sales & Marketing).

(2) Made up of representatives of the Environmental and Societal Responsibility Division, the business lines’, BU’s and subsidiaries’ Environmental
and Societal Responsibility managers and teams, as well as functional Departments and lines (purchasing, human resources, health-safety,
communication, international relations, research & development, regional delegation in France, etc.).

(8) Ratio of emissions to power and related energy generation.
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1.3 DESCRIPTION OF BUSINESS LINES

1.3 DESCRIPTION OF BUSINESS LINES

1.3.1 Energy Europe business line

1.3.1.1 Role

The Energy Europe business line is responsible for the Group’s energy
activities in continental Europe'. Electricity and natural gas are the
core businesses with activities in generation, energy management and
trading, marketing and sales. GDF SUEZ Energy Europe’s generation
portfolio is made up of 39 GW of power capacity in operation with
a further 1.6 GW under construction. With an industrial presence
in 12 countries and a commercial presence in 14 countries® ©),
GDF SUEZ Energy Europe serves 22 million customers, including
industry, the tertiary sector (commercial & public undertakings) and
residential energy users.

1.3.1.2 Strategy

The Energy Europe business line has been set up to create an
organization adapted to the European scope of the Group in a
context of structural market evolution and deteriorated economic and

regulatory situation in most countries.. The main strategic priorities of
Energy Europe can be summarized as follows:

» Keep a diversified energy mix;

» Focus on operational excellence and cost reduction throughout
the organization. In particular, this means accelerated restructuring
of the thermal fleet, maximizing value creation through Energy
Management Trading activities, including dynamic renegotiation
of gas supply contracts and reshaping offers to customer
expectations;

» Pursue development in renewable energy, services related to the
energy transition and new activities by increasing innovation.

(1) Excluding the assets of the Energy International Business Line in continental Europe and excluding infrastructure assets of the Infrastructure Business Line.

(2) At year end 2013, GDF SUEZ was previously present in Slovakia through SPP (disposal finalized on January, 23, 2013). The Group still owns a minority

stake in Pozagas.

(8) Commercial offices without industrial presence in Austria and Czech Republic.

GDF S\ CZ Registration Document 2013
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1.3.1.3 Organization

1.3 DESCRIPTION OF BUSINESS LINES

I GDF SUEZ Energy Europe husiness line I

Energy
Management
Trading

Generation

Marketing
& Sales

The Energy Europe business line is organized as a matrix, to combine
market experience and knowledge related to the various European
countries with the synergies leveraged through the business line’s
three activities.

Role of Metiers

Energy Management Trading (EMT) is responsible for the optimization
of the GDF SUEZ Group’s assets in continental Europe. The role of
EMT is to ensure competitive sourcing while optimizing value creation,
within a consistent risk framework. EMT teams negotiate natural gas
procurement contracts, optimize the assets (power plants, long-term
gas contracts, Virtual Power Plants, transmission capacity, storage,
re-gasification capacities, etc.), and provide sales entities with
natural gas and electricity, as well as energy price risk management
services. The teams manage one of the largest and most diversified
energy portfolios in Europe, including electricity, natural gas, coal, oil
products, biomass, CO, and environmental products. EMT manages
the Group’s portfolio on a day-to-day basis for all GDF SUEZ activities,
customers and external counterparts, particularly through its trading
activities and presence in Europe’s key energy marketplaces.

The Generation business includes the construction, operation
and maintenance of the Group’s power plants in Europe, covering
all power sources (thermal, nuclear & renewable energy). It is in

Belgium q ltaly

charge of the steering of the generation country organizations
through transversal overview, monitoring and governance policies.
The Generation business defines strategic guidelines for increasing
transverse synergies and to facilitate the pooling of resources. It also
provides technical support to Business Development.

Marketing and Sales (M&S) activities cover the supply of gas and
electricity and associated services to customers ranging from
residential customers to giant industrial customers. The scope of M&S
also comprises some infrastructure activities, such as gas distribution,
gas transmission or gas storage, mainly in Hungary and Romania. The
aim of the transversal function is to support commercial development
within the energy transition in Europe, to increase resource sharing and
synergies between countries in order to meet customer requirements
more effectively. For Giant customers, Energy Europe has opted for a
transversal approach aiming at responding to the tailor-made needs
of national and pan-European large industrial customers, and to help
them improve their financial performance. GDF SUEZ Global Energy
provides complex multi-energy, multi-site tailor-made solutions
including innovative offers, prices, risk management and energy
optimization solutions.

To speed up the Group’s transformation, several projects were
launched on January 1, 2014 (see Section 1.1 Profile, organization
and strategy of the Group), some of which requiring organizational
changes.

Registration Document 2013 GDF S\ CZ
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1.3 DESCRIPTION OF BUSINESS LINES

1.3.1.4 Key figures

In millions of euros 2013 2012 Total change (in%)
Revenues 43,479 44,418 -2.1%
EBITDA 3,415 4,180 -18.3%
Electricity capacities by fuel (in M) — data at 100% CWE™ Other Europe
Coal 1,322 2,494
Natural gas 8,891 10,646
Hydroelectric power plants 5,285 106
Wind 1,653 980
Other renewable energy sources 540 360
Other non-renewable energy sources 757 0
Nuclear (including drawing rights) 5,946 0
TOTAL 24,393 14,587

Capacities under

Electricity capacities by country (in M) - data at 100% Installed capacity construction
Central Western Europe!" 24,393 1,562
Rest of Europe 14,587 70
TOTAL 38,980 1,632
Electricity generation (in Twh) - data at 100% CWE™ Other Europe
Coal 8.2 11.9
Natural gas 24.8 17.6
Hydroelectric power plants 21.0 0.3
Wind 3.0 2.2
Other renewable energy sources 1.9 1.6
Other non-renewable energy sources 2.5 0
Nuclear (including drawing rights) 38.8 0
TOTAL 100.1 33.6
Sales to end customers (in TiWh) — accounting consolidation method Electricity Gas
France 23.5 275.0
Belgium 42.8 56.8
Rest of Europe 29.7 129.2
TOTAL

including Global Energy: power 31.7 TWh & gas 125.8 TWh 96.0 460.9

GDF S\ CZ Registration Document 2013
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1.3 DESCRIPTION OF BUSINESS LINES

Number of contracts (in thousands) - data at 100% Electricity Gas Services
France 1,938 9,369 1,458
Belgium 2,568 1,338 61
Rest of Europe 928 3,570 640
TOTAL 5,433 14,277 2,159
Breakdown of gas supply portfolio for the Business Line® (in TWh)

Long-term contracts with third parties 416
Purchases from the LNG BU 62
Purchases from the Exploration-Production BU 7
Short term purchases 262
TOTAL 747

All information as of December 31, 2013.

(1) Central Western Europe (CWE): Germany, Belgium, France, Luxembourg, Netherlands.

(2) Excluding GDF SUEZ Trading.

At December 31, 2013, the Energy Europe business line employed 26,015 people.

1.3.1.5 2013 Highlights

> In

Energy Management Trading:
January: New organization of EMT Métier.

September: Signing, together with the Shah Deniz consortium,
of a long-term supply contract for natural gas from Azerbaijan for
volumes of 2.6 Bcm/year beginning in 2019.

Generation:

January — France: Grouping together of the wholly owned
renewable energy subsidiaries of GDF SUEZ (Erelia, Eole
Génération and GDF SUEZ ENR Opérations) within a new
dedicated structure, Futures Energies SARL, which is
responsible for wind farm development, construction, operation
and maintenance.

June — Belgium: Restart of Doel 3 and Tihange 2, following
authorization by the Federal Agency for Nuclear Control.

August — Portugal: Signing of a strategic partnership with
Japanese Marubeni Corporation, via the sale of a 50% equity
interest in the thermal and renewable assets portfolio (3,108 MW).

December — France: Signing of a strategic partnership in
onshore wind power with Crédit Agricole Assurances through
its subsidiary, Predica, which has acquired a 50% stake in the
capital of Futures Energies Investissement Holding (FEIH)®.

- In 2013, GDF SUEZ closed or mothballed the following units:

Awirs 5 (294 MW, Belgium), Ruien 5-6-7 (627 MW, Belgium),
Flevo (119 MW, Netherlands), Cycofos PL1 & PL2 (490 MW,
France), Montoir (435 MW, France), Combigolfe (435 MW,
France), Barmen (82 MW, Germany).

- In 2018, GDF SUEZ commissioned 159 MW of generation

capacity from renewable energy.

> Marketing & Sales:

- January — Belgium: Decrease of all gas and electricity prices for

all Electrabel’s customers in Belgium.

- January - France: Grouping together of Ecometering and Smart

Energy Services activities in France under the “Ecometering
Smart Solutions” banner, offering solutions to help customers
manage and optimize their energy spending.

- Launch of “Dolcenergies” offerings, including the “e-Dolce”

100% online offering, and a communication campaign conveying
the quality and competitiveness of natural gas and electricity
offerings in France.

» Change in scope:

- January — Slovakia: sale of the 24.5% equity interest held by

GDF SUEZ in Slovakian gas company SPP.

(1) Holding company for shares of Future Energies SARL. The transaction is subject to the usual conditions for this type of transaction, and is scheduled
to be carried out in the second quarter of 2014.
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1.3 DESCRIPTION OF BUSINESS LINES

1.3.1.6 Description of activities

1.3.1.6.1 Central Western Europe

Central Energy Management Trading (Central EMT)

Energy Management Trading (EMT) is designed to structure
the portfolio of assets (physical and contractual), negotiate the
corresponding contracts, optimize the management of assets
(physical and contractual) and provide support to the Group’s
commercial operations in Europe.

A new structure was set up on January 1, 2013, based on four
entities: Portfolio & Risk Management (PRM), Optimization & Prompt
(O&P), Origination & Sales Support (OSS), and Trading. Some of these
activities are carried out by a dedicated subsidiary, GDF SUEZ Trading
(GST).

EMT mainly operates for the Energy Europe business line and
also acts for other Group business lines, chiefly in exploration and
production, LNG and coal supply.

Portfolio and Risk Management (PRM)

The business line manages several assets throughout Europe: power
plants, gas and electricity sourcing or supply contracts, transmission
capacity, storage rights, etc.

PRM develops an integrated, multi-year policy for these assets, and
defines strategies to reduce the risks associated with them. This
policy is then implemented by the Optimization and Prompt teams.
PRM helps to optimize the portfolio’s risk/return profile and to ensure
the profitability of the assets.

Optimization and Prompt (O&P)

Within the scope of the Business Line’s risk policy, O&P optimizes the
gas and electricity portfolios over different time horizons, using a wide
variety of models. Exposure to price and volume risks is gradually
reduced until physical delivery, ensuring sufficient capacity to handle
fluctuations in production, supply and consumption.

In particular, GDF SUEZ has the legal obligation, like all natural gas
suppliers, to supply all its French customers without a contingency
clause, to deal with severe weather conditions that statistically occur
no more than twice a century - a condition known as the “2%” risk.

O&P also manages all logistics (transmission and storage capacity,
etc.) until physical delivery of energy to the various operators.

Origination and Sales Support (OSS)

OSS is responsible for the energy supply to the commercial entities
of Marketing and Sales, as well as for commercial relations with
counterparties  (excluding market counterparties), mainly gas
suppliers.

Long-term gas contracts

OSS purchases natural gas under long-term contracts from the main
suppliers in Europe (Statoil, Gazprom, Sonatrach, Gas Terra, etc.).
The aim of the supply strategy is to ensure the competitiveness of the
portfolio and security of supply to Group customers, mainly through
geographical diversification of resources and constant adaptation of
the portfolio to the market situation.

According to market practice, the long-term purchase contracts
include take-or-pay clauses, according to which the buyer agrees

GDF S\ CZ Registration Document 2013

to pay for minimum gas volumes each year, whether or not delivery
occurs (except in the event of supplier default or force majeure).
Most contracts also contain flexibility clauses, which allow volumes
already paid for but not taken to be carried over to a subsequent
period (make-up) or limited volumes to be deducted from the take-or-
pay obligation, when the volumes taken over the course of previous
years exceeds the minimum volumes applicable to these years (carry
forward).

The contracts contain clauses that enable periodical revision of their
price according to changes in the market, or on a regular basis, or by
way of exception. The parties are then required to negotiate in good
faith and may, in the event of disagreement, revert to arbitration.

In 2013, EMT continued to renegotiate contracts with its main
suppliers to adapt these contracts to new market conditions. On
December 31, 2013, almost 50% of the long-term contract portfolio
volumes in Europe were indexed based on references to the price
of gas sold on marketplaces. Only a minority share of the volumes
covered by contract remain subject to price formulas that are indexed
based on oil or oil products alone.

Lastly, in 2013, a new contract was signed with the Shah Deniz
consortium, entailing delivery to Italy of gas from Azerbaijan for
25 years beginning in 2019.

Supporting Marketing & Sales

OSS develops price engineering (risk management) solutions with
Marketing & Sales that are incorporated into energy supply contracts
for Group customers.

Own commercial activity with market counterparties

OSS is also developing its own commercial activity for customers
active on the wholesale market (e.g. other energy groups, major
consumers directly active in the markets, banks, etc.).

Trading

Trading ensures Group access to all organized energy markets:
electricity and gas, oil and oil products, foreign exchange, CO,, coal,
etc.

Trading helps to optimize assets by managing positions from O&P in
the markets, and supports the commercial operations of OSS. Trading
also develops proprietary trading operations within lower risk limits.

Lastly, for coal and biomass, Trading is in charge of the physical
procurement of coal and biomass for the power plants of GDF SUEZ
Energy Europe and for a part of the International business line, as well
as international trading activities.

GDF SUEZ Trading (GST)

The market activities of O&P, OSS and Trading are carried out by
GDF SUEZ Trading, a subsidiary with “investment services provider”
status that is wholly owned by the Group, and is overseen by banking
and financial authorities.

A dedicated and specialized risk control system

EMT’s activities benefit from a dedicated and specialized risk control
system, with teams responsible, among other things, for defining risk
assessment procedures related to GST’s activities, proposing credit
and market limits, monitoring risk assessment tools and monitoring
market risks on a daily basis.
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The system is incorporated in GDF SUEZ’'s governance through a
Trading Risk Committee comprising senior managers of GDF SUEZ
Trading and representatives of the Group and the business line. The
Trading Risk Committee monitors all risks to which EMT is exposed.

Market risks (commodity prices, FOREX rates and interest rate risks)
and physical risks (asset failure risks) are monitored based on VaR
(value at risk) and stress test models.

Regarding credit risks, lines of credit are allocated counterparty by
counterparty. These risks are reduced through the implementation
of various tools, e.g., netting agreements and margin calls, obtaining
first-demand guarantees and parent company guarantees, transaction
clearing, etc.

Operational risks are managed by a specialized team that ensures
systematic improvement in internal procedures.

Liquidity risk is assessed by stress tests.

General Management and the Trading Risk Committee are
automatically notified if a limit is overrun.

The efficiency of the risk control framework is regularly tested in audits.

The risk control framework for the market activities carried out
by GDF SUEZ Trading is part of this system and also meets all
requirements relating to the regulated status of GDF SUEZ Trading.
By way of example and in accordance with the Basel Il regulations,
GDF SUEZ Trading monitors capital requirements on a daily basis and
reports them to the ACP.

France

GDF SUEZ Energy France is a major player in the French energy
sector. It carries out a range of activities from power generation to
marketing natural gas and electricity, and household energy services.

GDF SUEZ’s installed capacity in France amounts to 8,555 MW
(including nuclear drawing rights), with 33,468 GWh of power
generated in 2013. With a significant proportion of power generation
from renewable sources, the generation fleet of GDF SUEZ Energy
France is carbon-light (70%" of capacity having no emissions).
In an unfavorable market context and as part of the continuous
optimization of its asset portfolio, the Group announced in April 2013
the summertime or annual mothballing of three combined-cycle gas
plants in France (Montoir de Bretagne, Combigolfe and Cycofos).

The Group continues to grow in renewable energy. In 2013, GDF SUEZ
Energy France increased its capacity by 85 MW, mainly due to the
connection of wind farms (51 MW) and photovoltaic solar power
plants (34 MWc). In December 2013, GDF SUEZ signed a strategic
partnership agreement with Crédit Agricole Assurances, which is
acquiring a 50% stake in Futures Energies Investissement Holding
(FEIH) through its subsidiary, Predica. The transaction will enable to
manage FEIH’s wind development goals and the optimization of its
financial structure. After its success in the solar power public tendersin
2012 (winning 10 projects, or 84.3 MWc), GDF SUEZ Energy France,
together with its subsidiaries, applied for the 2013 photovoltaic solar
power tender. In marine renewable energy, the Group filed plans for
the two zones included in the second off-shore wind power tender
(500 MW each), with EDPR, Neoen Marine and AREVA as turbine
provider. GDF SUEZ is also positioned in tidal energy generation, and
entered into partnerships with Voith and Alstom in this area in 2013.

(1) Excluding nuclear drawing rights.

(2) Average on a yearly basis.
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In commercial activities, GDF SUEZ remains the leading seller of
natural gas in France (275.0 TWh sold in 2013), despite intense
competition, particularly in the B2B segment. On the French electricity
market, the Group maintained its advantage over other alternative
suppliers (23.5 TWh sold in 2013) and expanded even more rapidly
in 2013, particularly with regards to residential customers (1.7 million
customers at the end of 2013). GDF SUEZ Energy France also
holds strong positions all across the household energy performance
value chain, including energy diagnostics, advice, financing of
works, design, installation and maintenance of equipment (leader in
maintenance, with 1.5 million contracts).

To meet the needs of residential customers more effectively and
to consolidate its leading position in energy efficiency, the Group
launched a new GDF SUEZ Dolce Vita range of offers, in the spring
of 2013, which is competitive, simple and suitable for the diverse
range of consumer expectations. GDF SUEZ has also strengthened
its position in household energy performance solutions by developing
its new Home Performance franchise network. Lastly, GDF SUEZ is
meeting the emerging requirements of its B2B customers with new
offers (biomethane and LNG delivered by tank truck).

Regulatory framework

Regulation of administrative tariffs

Sixty-four percent of GDF SUEZ Energie France’'s gas sales are
priced on the basis of regulated tariffs, which are established by the
government through various laws, decrees and regulatory decisions.

Sale price of natural gas

GDF SUEZ sells natural gas on the basis of two pricing systems:
regulated tariffs and negotiated prices for customers who have opted
out of regulated tariffs in favor of market offers from energy suppliers.

Administrative tariffs
There are two types of administrative tariffs:

» public distribution tariffs for customers who consume less than
5 GWh per year and are connected to the distribution network
(8.5 million customers®; 173.8 TWh sold in 2013);

» subscription rates for customers who consume more than 5 GWh
per year and are connected either to the distribution network or
directly to the transmission network (476 customers®; 4.8 TWh
sold in 2013).

Elimination of administrative tariffs for business customers

Article 11a of the Consumer Rights bill provides for the gradual
extinction of administrative tariffs for natural gas sales to non-
residential customers, according to a staggered schedule running
from December 31, 2013 to December 31, 2015. By this deadline,
apart from individuals, only small co-owned properties (using less than
150 MWh per year) and small businesses (using less than 30 MWh per
year) can continue to benefit from administrative tariffs. This extinction
measure involves approximately 171,000 customers (58 TWh).

Rate-setting procedure

Rates are set in France under the Energy Act and the decree of
December 18, 2009, as amended on May 16, 2013, related to
administrative tariffs for natural gas sales. These provisions state
that prices must cover corresponding costs. The Decree of May 16,
2013 provides greater visibility on rate changes, strengthens the
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legal security of changes and clarifies the respective roles of the
government, the French Energy Regulatory Commission (CRE)
and GDF SUEZ. The CRE audits supply and non-supply costs for
GDF SUEZ every year, and makes recommendations for rate changes
accordingly. On July 1 each year, the government publishes an order
setting out the formula representing the changes in supply costs and
the rate levels.

In the interval between any two governmental orders, GDF SUEZ, after
advice from the CRE, can pass on changes in supply costs resulting
from the application of the pricing formula. If there is an exceptional
rise in oil or natural gas products, the government may issue an order,
after advice from the CRE, temporarily setting rates that are lower
than the costs of GDF SUEZ for a period of no more than one year.

Changes in rates reflect agreements entered into, or in the process of
being entered into, with suppliers on long-term contracts supplying
the French market. Since July 1, 2013, the pricing formula includes a
market indexation of 46%, the remainder being pegged to oil product
indices and to the euro-dollar exchange rate.

Prior to amendment of the pricing regime (see above), the Council of
State rulings of July 10, 2012 and January 30, 2013 abolished the
rate freezes (or insufficient rate increases) that the government had
resolved to implement in the second half of 2011 and the second
half of 2012. These rulings caused the government to issue orders
to rectify the cancelled tariffs, based on which GDF SUEZ is currently
issuing retroactive invoices. These have been staggered to limit their
impact on customers.

Following several judiciary actions by the National Association of Retall
Energy Operators (ANODE), on October 2, 2013 and December 30,
2013, the Council of State annulled the orders of December 22,
2011, December 21, 2012 and the two orders of April 15, 2013, on
the grounds that these orders, relating to the full year 2012 and the
first half of 2013, allowed for price differences between consumers,
i.e., between the rates applicable to premises used for residential
purposes and premises not used for residential purposes. This gap
resulted in the partial freeze in the administrative tariffs applied by
the previous government in July 2011. The government is preparing
implementation procedures for the Council of State ruling, which
will have a limited effect on GDF SUEZ, as the repayments of
overcharged amounts will be balanced out by GDF SUEZ’s invoicing
of undercharged amounts.

Since the start of 2013 (12 monthly changes), public distribution rates
have increased by 0.2%. Subscription rates (four quarterly changes)
increased by 6.2%.

Belgium-Luxembourg

In Belgium, GDF SUEZ’s wholly owned subsidiary Electrabel is the
leading player in the power sector.

At December 31, 2013, installed generation capacity exceeded
9,000 MW, including 44% in nuclear power units (including drawing
rights), more than 30% in natural gas-fired thermal power plants and
nearly 14% in pumped storage facilities.

As part of its adaptation of the generation fleet to market conditions,
Electrabel shut down several thermal power units in 2013: Ruien 5,
6 and 7 and Awirs unit 5, for more than 900 MW installed capacity.
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During 2013, Electrabel commissioned 24.6 MW of additional
wind power. In March 2013, Electrabel CoGreen was created as a
cooperative company that allows local residents near Electrabel’s new
wind farms to invest in those in their immediate environment, thereby
helping to consolidate the Group’s local presence.

In addition, the Mermaid consortium, in which Electrabel has a 35%
stake, will transfer to Northwester 2 just under half the concession
granted to build an offshore farm of 450-490 MW off the Belgian
coast. The transaction reduces both the operational and financial risks
associated with this large-scale project. It is scheduled to be carried
out in 2014.

As part of the controls that nuclear power plant operators are
required to carry out, during its 10-year overhauls in 2012, Electrabel
subjected its vessels to specific inspections, in addition to its regular
controls. Tests performed on the Tihange 2 and Doel 3 units during
the summer of 2012 revealed flaw indications, due to hydrogen in the
reactor vessels.

With the help of a multi-disciplinary team of national and international
experts, Electrabel carried out an in-depth program of examinations
and analyses. All the results of these tests, in addition to those already
carried out by Electrabel in December 2012, were sent to the Federal
Agency for Nuclear Control (FANC) in April 2013. The FANC confirmed,
as Electrabel had already concluded, that the structural integrity of the
vessels and their strength had not been affected, and that they met all
safety criteria. On May 17, 2013, the FANC announced its decision to
authorize the restart of the Tihange 2 and Doel 3 reactors. The units
were restarted in June.

In July 2012, the Secretary of State for Energy published the long-
term energy plan for Belgium. The plan aims to ensure security of
supply and set up a stable legal framework to support investments
in power generation. In this context, the Chamber of Representatives
voted on November 28, 2013 to adopt a bill to amend the 2003 law
on the nuclear phase-out, and the amendment governing procedures
to extend the life cycle of Tihange 1. The revised law confirms the
closure of Doel 1 and 2 in 2015, as well as the extension of Tihange 1
until the end of September 2025. The extension procedures are
subject to an agreement between the Belgian government and the
owners of the power plant. The law provides for a profit-sharing
mechanism, which will work as follows: in exchange for the extension
in the operation period to September 30, 2025, as well as for the
current nuclear contribution, each of the owners of Tihange 1 wil
pay the government, prorated to their respective undivided shares,
an annual fee amounting to 70% of the positive difference between
the revenues from the sale of electricity from Tihange 1 and the sum
of the following items: real operating costs, including depreciation
and amortization of required investments in upgrades, and a total net
return of 9.3% on these investments. If the difference is negative, it will
be deducted from the proceeds of the sale in the following periods.
The agreement was signed by the Belgian government, Electrabel SA,
GDF SUEZ SA, Electricité de France SA and EDF Belgium SA.

Electrabel has a large portfolio of business customers (industrial and
tertiary sectors), mainly for the supply of electricity and natural gas,
with volumes sold in 2013 of 29.5 TWh and 29.5 TWh respectively,
but also for energy services. In this business market, the market share
stabilized in 2013 (since Q2 2013) thanks to price repositioning and a
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new sales and marketing approach, although competition remained
very aggressive.

Electrabel is also active in the retail market, with approximately
2.6 million electricity contracts and 1.3 million natural gas contracts.
Customers loss decreased substantially in this market from
February 2013 onwards, due to a range of practical initiatives, such
as price repositioning for all customers, media campaigns and
targeted marketing actions. At the same time, Electrabel improved its
services by carrying out a major upgrade of its customer IT system
in May 2013, making it easier to perform more than 80 transactions
entirely online, including domestic relocation, viewing of invoices
and payments and contractual changes. These new functions were
designed with the cooperation of customers. Lastly, Electrabel is
developing an innovative range of products and services aimed at all
customer segments.

After lowering prices for all its retail customers (gas and electricity) in
January 2013, on October 1, Electrabel opted for early application of
the royal order governing natural gas price indexation and changed its
indexing parameters for variable-price natural gas supply contracts,
basing them exclusively on conditions in the 100% European TTF gas
market. Indexing has now been decoupled from oil products.

Electrabel is pursuing its commitment to sustainable development,
for example, by partnering in a green mobility pilot project launched
by public broadcaster RTBF (Radio Télévision Belge Francophone)
in September 2013. The project, which implements a natural gas
technology, is in line with the objective of reducing CO, emissions.

Electrabel also contributes to the Group’s corporate social
responsibility policy through several local initiatives (e.g. ASBL SOS
Village d’enfants and Power2Act).

After disposing of its interest in the networks activity in Brussels at the
end of 2012, Electrabel continued to act as a minority partner in this
activity in 2013 in Flanders and Walloon. In Walloon, the eight mixed
distribution system operators (DSO) merged at the end of 2013 into a
new intermunicipal entity, ORES Assets, which holds both the assets
and liabilities of these former DSOs. The current partners of the DSOs,
including Electrabel, are now partners of ORES Assets.

In Luxembourg, the Group is still a leading player with the Twinerg
376 MW gas power plant at Esch-sur-Alzette. The plant also provides
heating services to the residential neighborhoods of Belval, Esch Sud
and Esch Nord.

Germany

GDF SUEZ is active in Germany via its subsidiary GDF SUEZ Energie
Deutschland AG mainly in power generation & sales of energy.

Installed capacity in Germany currently amounts to 2,250 MW,
spread between the 910 MW of the (mostly coal-fired) Farge and
Zolling power plants, the 132 MW of the Pfreimd hydroelectric plant,
wind assets 196 MW, nuclear drawing rights portfolio (603 MW) and
343 MW of cogeneration plants held and operated by municipal
utilities (Energieversorgung Gera GmbH and Kraftwerke Gera GmbH,
EnergieSaarLorLux AG, WSW Energie & Wasser, GASAG Berliner
Gaswerke AG).

As planned, the new supercritical 731 MW coal fired power plant in
Wilhelmshaven has successfully been connected to the grid for the
first time end of 2013. The normal preparations for the industrial start-
up are ongoing. All functions of the plant are tested. After successful

(1) Including entities at equity method.
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end of tests, the plant will take up commercial operation in the first half
of 2014. Given that the political, regulatory and market environment
remains favorable to the development of renewable energy, the Group
further explores options for investing in on-shore wind together with
its municipal partners. In this context, the cooperation framework
with GASAG and WSW Energie & Wasser for the joint development
of wind on-shore greenfield projects has been put in place and a
joint venture, Tevaro GmbH, has been established. At the operational
level (operations, maintenance and direct commercialization), the
integration of 184 MW of onshore wind assets of International Power
has been completed.

In Marketing & Sales, GDF SUEZ is active across most business
segments with a total of 11.5 TWh sold in electricity & 4.3 TWh sold in
gas in 2013. Sales to large business customers amount to 0.7 TWhin
power and 16.9 TWh in gas. The Group is also active in the sale and
distribution of electricity, gas and heat to private and smaller business
customers, with a total of circa 376,000 electricity and 722,000 gas
customers' through its cooperation with municipal utilities.

Due to the challenging context for conventional generation, political
discussions on a major revision of the institutional framework are
ongoing.

The Netherlands

GDF SUEZ is a leading player in the Dutch energy market through its
subsidiary GDF SUEZ Energie Nederland.

The generation portfolio of GDF SUEZ in the Netherlands, which
amounts to 3,809 MW at the end of 2013, consists of several gas-fired
power plants, a coal-fired power plant, which has the ability to co-fire
30% biomass, gas turbines (GT) and nine wind turbines. Hence, the
renewable energy capacity of GDF SUEZ Energie Nederland amounts
to 207 MW.

A new coal-fired power plant with a capacity of 736 MW is under
construction in Rotterdam and will be commissioned in 2014.

Due to difficult market conditions, the Group’s position in large scale
generation is under heavy pressure, leading to the mothball of Flevo
(119 MW) and a strong focus on operational excellence at all other
power plants.

To strengthen its market position, GDF SUEZ has prepared and
implemented a restructuring plan and focuses on the development of
renewable energy and on decentralized energy solutions close to or
on the customers’ premises.

In Marketing & Sales, GDF SUEZ Energie Nederland is an important
player on the Dutch market. It supplies gas and power to more
than 475,000 retail customers using the Electrabel brand. In the
B2B segment, GDF SUEZ Energie Nederland is a major supplier
with 26.4 TWh sold in gas and 8.7 TWh in power. In both segments
GDF SUEZ Energie Nederland is frontrunner with regards to customer
satisfaction, resulting in a lower than average churn.

On September 6, 2013, the government and participants of the
Social and Economic Council (SER) reached an “energy agreement
on sustainable growth”. This agreement includes, among others, the
closure before January 1, 2016, of coal fired power plant Nijmegen
(100% held by GDF SUEZ Energie Nederland), as other coal fired
power plants built in the 1980s, subject to the Dutch Competition
Authority’s check that the closing of the plant in such circumstances
is compatible with Dutch and EU competition law. The competition
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authority did not take a positive position thereon so that alternative
solutions are being investigated to allow closing of the power plants
in the context of the “energy agreement on sustainable growth” to
take place in line with applicable law. The agreement also provides
for the current coal tax to be abolished for the remaining coal units
by January 1, 2016. Other topics of the agreement include: energy
transition, targets for renewable energy and regulatory framework,
development of distributed energy and the need of a long term vision
on Carbon Capture and Storage.

1.3.1.6.2 Rest of Europe

Poland

GDF SUEZ is present in Poland via its subsidiary GDF SUEZ Energia
Polska mainly active in power generation.

At year end 2013, installed capacity amounts to 1,768 MW, including
coal fired capacity in Polaniec of 1476 MW and a total renewable
capacity of 292 MW. This includes the Green Unit (190 MW), being
amongst the world largest biomass units, and three wind farms:
Jarogniew-Moltowo (21 MW), Wartkowo (31 MW) and Pagow
(51 MW).

GDF SUEZ Energia Polska develops the retrofit of 7 power units, with
the aim to increase the capacity and the efficiency. The modernization
of the Units 1 and 7 has been completed in 2013, and Unit 6 is under
progress.

In 2013 GDF SUEZ Energia Polska sold 0.6 TWh of electricity to
industrial customers, 3.5 TWh on the wholesale market and 4.8 TWh
to other Group entities.

The renewable energy regulatory environment is in set to change
significantly. Current government proposal includes the introduction
of 15 year feed-in tariff granted through auction system (joint auctions
for all technologies with a maximum price per technology). Existing
assets will be separated from new assets and will have a choice to
stay within current green certificates (GC) system or participate in
dedicated auctions. Hydro will be excluded, while co-firing will stay in
GC system with support reduced by 50%.

Hungary

GDF SUEZ is present in Hungary via the following subsidiaries:
GDF SUEZ Energy Hungary in natural gas sales, Egaz-Dégaz gas
distribution network operator and Dunamenti power plant. These
operating entities are managed by GDF SUEZ Energy Holding
Hungary, which has recently acquired electricity and gas trading
licences (B2B) and intends to take over free market customers.

Installed net capacity amounts to 1,041 MW & heat generation
capacity to 2,419 GJ/h, through the Dunamenti power plant fuelled
by natural gas (alternative fuel is oil). Dunamenti is Hungary’s largest
gas fired power generation unit in terms of installed capacity. Old units
of Dunamenti were decommissioned at the end of 2012, cutting the
installed capacity by 826 MW. It has been decided to further optimize
operations for the remaining capacity.

GDF SUEZ Energy Hungary also sells natural gas to B2B and B2C
clients and electricity to B2B clients. Egaz-Dégaz Foldgazeloszto, its
100% subsidiary (through EIH, fully owned by GDF SUEZ), is active
in natural gas distribution. As of 2013, it operates a 23,110 km
long distribution network and it distributes 14 TWh of natural gas to
782,000 customers.
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Regulation is a key concern in Hungary. End user tariffs have been
reduced, by law, by 20%. Regulated rate of return of Distribution
System Operators has been cut to zero (for households) and several
costs are not recognized in the tariff. Finally, in addition to unfavorable
economic conditions, generation units suffer from non-transparent
bidding process for ancillary services. In all cases lobby and legal
actions have already been taken by GDF SUEZ at national and EU
level.

Romania

GDF SUEZ is present in Romania via its subsidiary GDF SUEZ Energy
Romania SA mainly active in the sale and distribution of natural gas
and expanding activities in power.

The core activities include the supply of gas to 1.4 million customers
located mostly in the Southern part of the country. It also supplies
electricity and green certificates to 1,036 industrial and commercial
sites. Its subsidiary Distrigaz Sud Retele operates a 17,404 km long
distribution network. GDF SUEZ Energy Romania is also active in
the energy services sector through its affiliate Distrigaz Confort, that
serves 640,000 customers, with a focus on maintenance of internal
installations.

Beginning of 2013, GDF SUEZ Energy Romania SA has successfully
put in operation its first wind farm in Romania, an installation of 48 MW
located in Gemenele (Braila county). A second wind farm project,
with a capacity of 50 MW commissioned in Baleni (Galati county) in
December 2013.

GDF SUEZ is further present in the natural gas storage area, mainly
through its subsidiary Depomures, which has a total working capacity
of 300 million cubic meters.

Austria

GDF SUEZ is active in the Austrian natural gas market through its
commercial affiliate GDF SUEZ Gasvertrieb, which sells gas to major
pan-European and national industrial consumers, other business
customers as well as resellers. The gas volumes sold amount to
4.1 TWh. GDF SUEZ Gasvertrieb provides also balancing services to
various market participants.

Czech Republic

GDF SUEZ is present in the Czech natural gas market through its
commercial subsidiary GDF SUEZ Prodej plynu, which focuses on
selling gas to large industrial users and other business customers.
The gas volumes sold amount to 2.4 TWh.

Italy-Greece

GDF SUEZ operates in Italy through the reference company GDF SUEZ
Energia Italia S.p.A., active in power generation and energy sales.

GDF SUEZ directly manages 2,755 MW (through majority stakes
in assets) and holds a 50% equity stake in Tirenno Power S.p.A
which manages 3,274 MW. The installed capacity at 100% is thus
6,029 MW. Gas assets account for 4,132 MW, VPP 1,100 MW, coal
591 MW, wind 130 MW and hydro 73 MW.

GDF SUEZ sells gas and electricity to different business segments,
including retail B2B and Giants, totalizing 1,3 million contracts, of
which 190,000 are dual offers. To promote energy efficiency and
innovation through the B2C segment, a permanent observatory of
energy innovation in retail market has been launched in May 2013
(cooperation with European House-Ambrosetti and Polytechnic
of Milan).
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GDF SUEZ manages the entire gas portfolio in Italy and opened a
trading floor in April 2013. GDF SUEZ develops a gas storage facility
of 300 Mcm in North Italy, Bagnolo Mella project, in line with the set
up of Storengy ltalia S.p.A. in March 2012. The project received in
April 2012 a positive opinion from Environment Ministry.

In Greece, the Group is present in electricity generation through a joint
venture with GEK TERNA (Greek private company) in Heron | and II.
Heron | is a 148 MW open cycle gas-fired plant in operation since
2004. Heron Il'is a 422 MW combined cycle gas-fired power plant,
which started to operate in August 2010.

Spain
In Spain, GDF SUEZ is active in power generation, portfolio
management and sales (power, gas & bidding services).

Installed net capacity in Spain amounts to 1,973 MW with two
combined cycle power plants: Castelnou Energia (774 MW) and
GDF SUEZ Energia Cartagena (1,199 MW). The energy of both power
plants is sold on the wholesale market.

Marketing & Sales activity is focused on the Spanish Industrial Market
with 3.2 TWh sold in gas and 2.3 TWh in electricity. Power sales
concluded by end of December 2013 for supply in 2014 account for
2.7 TWh.

1.3.2 Energy International business line

1.3 DESCRIPTION OF BUSINESS LINES

The Group sold in July 2013 its 12.5% stake in the Medgaz consortium
(gas pipeline between Algeria and Spain with a capacity of 8 bcm/year
and a length of 210 km).

Portugal

GDF SUEZ activities in Portugal are mainly focused on power
generation.

The total installed capacity amounts to 3,108 MW, including
1,830 MW of CCGT plants, a 576 MW coal-fired plant, and 702 MW
of renewable assets (mainly wind), historically owned by several
Group entities (Turbogas — Produtora Energética SA, Elecgas SA,
Tejo Energia SA, Lusovento Holding B.V. and Generg SGPS). In 2013,
GDF SUEZ signed a joint-venture agreement with the Japanese
company Marubeni Corporation leading to the sale of a 50% stake in
its generation portfolio in Portugal.

Additionally to power generation, the Group has natural gas
distribution activities through a 25.4% stake in Portgas which
commercializes and distributes natural gas and propane in a
concession in Northern Portugal.

1.3.2.1 Role

The GDF SUEZ Energy International business line is responsible for
the Group’s energy activities outside Europe®. The business line
is currently present in 32 countries across five regions worldwide.
Together with power generation, it is also active in closely linked
businesses including downstream LNG, gas distribution, water
desalination and energy retail. The business line has a strong presence
in its markets with 72.9 GW® in operation and a significant programme
of 8.4 GW® of projects under construction as at December 31, 2013.

1.3.2.2 Strategy

Generating value for the long-term is central to the business model.
To achieve this, GDF SUEZ Energy International uses a portfolio

(1) Except the activities in the UK-Europe region.

management approach, which involves maintaining a balanced
portfolio in terms of geographical spread, business activity, generation
fuels, technologies and contract types. This approach provides access
to multiple opportunities, whilst mitigating risks through diversification.

The four main strategic priorities of the business line are:

» Pursue growth in fast growing markets: Strengthen positions
in existing markets and be considered a local player. Capture
opportunities in attractive new markets with a mix of technologies,
including new opportunities along the energy value chain. Develop
renewable sources of energy where economically viable.

» Optimize the value of the portfolio: Pursue a more integrated
business model with a “system-play” approach®. Target synergies
that will allow cost reductions and achieve scale effects in operations.
Redeployment of capital in projects that offer superior returns.

(2) GW and MW always stand for the maximum net technical capacity of the power plants, which corresponds to the gross power less auto consumption.
Installed capacity corresponds to 100% of the total capacity of all interests held by GDF SUEZ irrespective of the actual percentage stake of

the holding.

(8) Projects under construction include the projects not yet under construction but for which the company is contractually bound to build or acquire.

(4) A system-play approach is an approach which seeks to create industrial synergies alongside our investments in power generation through investing in
closely linked businesses, such as LNG terminals, gas distribution and energy retail (largely for commercial and industrial customers).
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» Optimize assets: Deliver successfully the construction program and
achieve operational optimization, always ensuring a safe working
environment for all employees.

» Explore opportunities for business diversification: Capture growth
in new markets and new activities along the energy value chain.
Identify and enter new business opportunities in related business,
including decentralized generation and full solutions for clients.

1.3.2.3 Organizational structure

The GDF SUEZ Energy International business line has five key regions:
Latin America, North America, UK-Europe, SAMEA (South Asia, Middle
East & Africa) and Asia-Pacific. The business line headquarters are
based in London and Brussels, with respective regional headquarters
in Florianopolis, Houston, London, Dubai and Bangkok.

Each region is headed by a manager who is responsible for the
financial performance and operational activities in the region, and
proposes strategic orientations and new development actions.

GDF SUEZ Energy International business line

GDF SUEZ GDF SUEZ
Energy North

America

Energy Latin
America

The business line follows a matrix organization structure, which
provides the regional teams with both the flexibility and the
responsibility to run and develop their businesses, while the functional
support teams ensure direction and consistency, and help optimize
synergies across the regions and the Group.

The regions interact with the business line headquarters through six
functional support departments: Strategy & Communications, Finance,

1.3.2.4 Key figures

GDF SUEZ

Energy

UK-Europe

GDF SUEZ
Energy
SAMEA

GDF SUEZ
Energy
Asia-Pacific

Business Development Oversight, Legal, HR and responsibilities of
the Chief Operating Officer (Operations, Markets & Sales and IT). The
functional support managers and their teams provide supervision,
guidance, common methodologies and procedures, suggestions for
improvements, as well as knowledge and experience gathered from
across the organization to the regional teams.

GDF SUEZ Energy International activities represented nearly 14,833 million of revenues in 2013 for a total workforce of 10,576 people!” as of

December 31, 2013.

Total change

In millions of euros 2013 2012 (in%)
Revenues 14,833 16,044 -7.6%
EBITDA 3,871 4,304 -10.1%

(1) Total number of employees of fully consolidated companies.
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South Asia,

Middle East &
Note® Latin America North America UK-Europe Africa  Asia- Pacific
Capacity in operation (GW) 13.0 13.3 8.9 25.8 12.0
Capacity under construction (GW) 3.9 0.1 0.0 4.4 0.0
Electricity production (TWh) 62.6 47.2 314 130.9 67.4
Electricity sales (TWh) 54.3 74.6 35.9 12.7 42.8
Gas sales (TWh) 11.4 39.7 22.5 0.0 5.9

(1) All information as of December 31, 2013. Installed capacity is consolidated at 100%, sales figures are consolidated according to accounting rules.

1.3.2.5 2013 Highlights

February

» SAMEA - Started construction of the 301 MW Tarfaya wind farm in
Morocco, the largest wind project in Africa.

April

» SAMEA - 3,217 MW of new capacity commissioned in the Middle
East after three gas-fired plants (Barka 3 and Sohar 2 in Oman and
Riyadh PP11 in Saudi Arabia) reached commercial operation.

May

» Latin America — GDF SUEZ and Mitsui agreed a partnership on
the 3,750 MW Jirau hydro power plant in Brazil, whereby Mitsui
acquires a 20% equity interest in the project. The Jirau project
also became the world’s largest renewable Clean Development
Mechanism (CDM) project to obtain registration at the United
Nations.

June

» SAMEA - Entered the South Africa market after signing Power
Purchase Agreements (PPASs) for two power plants with a combined
capacity of 1,005 MW. Also reached financial close on the 94 MW
West Coast One wind project in South Africa.

August

» Asia-Pacific - Preferred bidder status confirmed for the 415 MW
combined heat and power plant CHP5 in Ulaanbaatar in Mongolia.

September

» Latin America — Commercial operation of the first 75 MW turbine of
the 3,750 MW Jirau hydro project in Brazil was officially approved
by Electricity Energy Regulatory Agency (ANEEL).

» SAMEA - 30-year Power Purchase Agreement (PPA) signed for the
Safi ultra-supercritical coal-fired project in Morocco with a capacity
of 2 X 693 MW.

October

» Latin America — Signed a 15-year BOOT (Build, Own, Operate
and Transfer) contract with Gas Sayago for LNG storage and
regasification in Uruguay, the country’s first LNG import terminal.

» Asia-Pacific — Strengthened the strategic partnership with Mitsui
in Australia whereby Mitsui acquired a 28% equity interest in five
assets.

December

» Latin America — Through its subsidiary EnerSur, GDF SUEZ won a
bid to build and operate a 500 MW thermal plant in llo, in the south
of Peru.

» SAMEA - Financial close achieved for the Az Zour North
Independent Water & Power Project (IWPP) in Kuwait, the country’s
first Private Public Partnership project.

» SAMEA - Investment in Meenakshi Power Project, a thermal project
in Andhra Pradesh in India.

1.3.2.6 Regional overview

1.3.2.6.1 GDF SUEZ Energy Latin America

GDF SUEZ Energy Latin America (GSELA) manages the Group’s gas
and electricity activities in Latin America. GSELA is organized into six
countries/sub regions: Brazil, Chile, Peru, Central America (Panama
and Costa Rica), Uruguay and Argentina. It manages 13,025 MW of
capacity in operation and 3,881 MW of capacity under construction.

Brazil

In Brazil, GSELA's existing power assets and the development of
selected small and medium sized power plants are managed by
Tractebel Energia (TBLE), the country’s largest independent electricity
producer (approximately 7% of Brazil's installed capacity), which is
68.7% owned by GDF SUEZ. TBLE shares are traded on the Brazilian
stock exchange. The company operates an installed capacity of
8,577 MW, mainly hydropower projects.

Energia Sustentavel do Brasil (ESBR) holds the concession contract
to build, own and operate the 3,750 MW Jirau hydropower project.
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ESBR is owned by GSELA (60%), Eletrosul (20%) and Chesf (20%).
30-year Power Purchase Agreements (PPAs) have been signed
with distribution companies for the off-take of 73% of the project’s
2,185 MW assured energy production. The remaining assured energy
will be sold to existing shareholders in proportion to their stake in
the project. The project achieved commercial operation of its first
unit of 75 MW in September 2013. In May 2013, GDF SUEZ and
Mitsui announced a partnership where Mitsui will take a 20% equity
interest in the Jirau project. Closing of this transaction took place in
January 2014.

Between 2003 and 2005, the Brazilian government introduced the
current regulatory regime for the electricity market. The model involves
auctions held regularly by the government whereby concessions for
the construction of new production capacity (especially hydroelectric)
are awarded to those bidders offering the lowest energy rates. The
new system has proven to be effective in attracting the investments
needed to increase the country’s energy production.

In October 2012 Brazil released the Provisory Measure 579, with
rules for the renewal of hydropower projects and transmission line
concessions which expire from 2013. This new regulation has two
main elements: concession extensions and reduction of energy sector
charges. It addresses only concessions granted before February 13,
1995; therefore, it does not materially impact TBLE.

In March 2013, the Brazilian Government published the Resolution
CNPE-03, establishing changes in the methodology of spot price
calculation and on the sharing of the costs linked to thermoelectric
dispatch outside of the merit order, thereby allocating a portion of
these costs to generators and traders, previously these costs were
born by end consumers only. This new methodology, which has
been deployed since September 2013, is more conservative than
the previous one regarding the need for dispatching thermal power
plants (with the consequence of increasing the 'spot’ price). During
the transition period from April to September, the additional costs
associated with dispatching thermal power plant were applied to
all agents (including generators). The Association of Independent
Generators filed an injunction to cancel the obligation for its members
(independent generators) to support these additional costs during the
transition period.

Peru

In Peru, GSELA owns 61.73% of EnerSur, which has an installed
capacity of 1,827 MW and a market share of around 16% in terms
of energy production. EnerSur shares are traded on the Lima stock
exchange.

Conversion of the 538 MW ChilcaUno thermoelectric power station to
a combined cycle plant with capacity of 805 MW was completed in
2012 and the Cold Reserve thermoelectric plant located in llo (south
of Peru) of 564 MW was completed in 2013. Construction of a new
112 MW HPP at Quitaracsa is underway. EnerSur also won a bid in
December 2013 to build and operate a 500 MW thermal plant in llo.
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GSELA also has natural gas transmission activities in Peru, with an
8.1% stake in TGP (Transportadora de Gas del Pert), which transports
natural gas and associated liquids.

Regulations are based on unbundling of generation, transmission and
distribution activities. These activities have been partially privatized.
As a result, all new investments in generation are undertaken by the
private sector. Around a third of Peru’s generation is still controlled by
state-owned company ElectroPeru.

Chile

E-CL is the leading company in electricity generation in Northern
Chile, with an installed capacity of 1,998 MW. GSELA owns 52.76%
of E-CL. E-CLs subsidiary Electroandina operates a port in Tocopilla
and its gas transportation subsidiary Gasoducto NorAndino owns a
gas pipeline of approximately 1,000 km between Chile and Argentina.

GSELA also holds a 63% stake in the Mejillones LNG terminal (GNLM).
The commercial operation of an onshore LNG storage tank, with net
capacity of 175,000 mé, will be completed by the beginning 2014 and
will replace a 162,400 m? (gross capacity) floating storage unit.

Since April 2011, Solgas (100% GSELA) has been selling natural gas
sourced through GNLM to industrial clients and power plants located
in the north of Chile.

In Chile’s Central Electricity Grid, through the wholly owned company
Edlica Monte Redondo, the Group’s two main assets are Monte
Redondo, a 48 MW wind farm, and 34 MW Laja Hydropower Plant,
currently under construction with commercial operation expected in
the coming months.

Important new laws have recently been approved:

» “20/25 Law”: to increase the participation of non-conventional
generating sources, up to 20% by 2025;

» “Concessions and Easements Law”: to solve issues related to the
negotiation of easements and concessions of transmission lines;
and

» the “SIC-SING interconnection” law to enable the government to
auction infrastructure.

In addition, the “Electric Highway” initiative to solve planning issues
within the transmission system is under parliamentary discussion.

Panama

GSELA owns 450 MW of installed capacity, which includes a 51%
controlling interest in the 249 MW Bahia Las Minas thermal generating
complex, the 83 MW Cativa thermal plant and the 118 MW Dos Mares
project, comprising three hydro-electric plants.

The state owns 12% of the total generation capacity in Panama
and holds a 49% interest in all privatized thermal assets and a 50%
interest in all hydro assets. It also controls 100% of the transmission
assets. The generation market in Panama is fully liberalized. Power
transmission and distribution is operated centrally by the CND (Centro
Nacional de Despacho).
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Uruguay

GSELA made its entry into the Uruguayan market in October 2013
when the Company signed a 15-year BOOT (Build, Own, Operate and
Transfer) contract with Gas Sayago SA to provide LNG storage and
regasification services in the country. Located close to Montevideo,
the offshore terminal, GNL del Plata, will comprise a Floating Storage
and Regasification Unit (FSRU) and a jetty, protected by a 1.5 km
breakwater. The entire capacity of the terminal, which will be capable
of receiving LNG carriers up to 218,000 m?, will be reserved by the
offtaker Gas Sayago. Commercial operation of the new terminal is
expected in 2015.

The LNG terminal will have a long-term storage capacity of 263,000 m®
and regasification capacity of 10 Msm?/day, expandable to 15 Msm?/
day. Tractebel Engineering will act as owner engineer during the
construction phase.

Costa Rica

In 2008, GSELA entered the Costa Rican market and now controls
and operates the 50 MW Guanacaste wind farm which became
operational in 2009.

The electricity market is vertically integrated, owned and controlled by
the Costa Rican State utilities. The regulatory framework allows private
investment in renewable projects capped at 50 MW per project. Only
30% of the country’s capacity may be owned by private generators.

Argentina

In Argentina, GSELA holds a 64% interest in Litoral Gas SA, a gas
distribution company which has a market share of 12% in terms of
volume delivered. In addition, it holds a 46.7% interest in Energy
Consulting Services (ECS), an electricity and gas sales and consultancy
company. GSELA also holds an interest in Gasoducto Norandino, a
gas transmission company with a pipeline of approximately 1,000 km
between Argentina and Chile, which is 100% owned by E-CL.

The government suspended the application of the pre-existing
regulatory framework since the situation of emergency was declared in
2002. Since then, very few tariff adjustments have been implemented
in the energy sector.

1.3.2.6.2 GDF SUEZ Energy North America

GDF SUEZ Energy North America (GSENA) manages the Group’s
electricity and gas activities in the United States, Canada, and
Mexico. GSENA is organized into five business segments — US power
generation, US retail, US natural gas/LNG, Mexico and Canada. A
central portfolio management group optimizes the interface between
each business segment.

GSENA has an ownership interest in 13,268 MW of electric power
and cogeneration capacity. Of this capacity, 975 MW are powered by
renewable sources.

GSENA's US natural gas/LNG business includes a LNG receiving
facility and gas sales business in New England. In the US, the
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company also markets power to commercial and industrial customers
in 11 states plus the District of Columbia. In Mexico, the company
operates natural gas Local Distribution Companies (LDCs), private
gas transmission pipelines and private power plants. The business in
Canada is composed primarily of utility-scale wind and solar facilities.

United States

North American operations are headquartered in Houston, Texas, and
the business employs over 1,500 people in the US. GSENA owns and
operates the Everett terminal just north of Boston, Massachusetts,
which has the capacity to deliver approximately 700 million cubic
feet of natural gas per day to the New England market. GSENA
leases over 10.6 billion cubic feet of natural gas storage and owns,
operates, or has under construction a portfolio of electrical power
and cogeneration plants totaling 11,702 MW. The energy produced is
sold in the open markets or distributed to commercial and industrial
entities under long-term PPAs. GSENA also operates one of the
largest biomass portfolios in North America with 127 MW of capacity.

GSENA markets to large commercial and industrial customers under
the GDF SUEZ brand and to small commercial customers under the
Think Energy retail brand. The retail business serves approximately
70,000 customer meters with an estimated peak load of nearly
10,000 MW.

In 2013, GSENA divested its 440 MW Redhills coal plant in the state
of Mississippi and sold a 20.58% economic interest in the 575 MW
CCGT Astoria | plant located in New York City to Mitsui & Co.

GSENA's business interests in the US are governed by Federal and
State regulations. Interstate wholesale electricity and natural gas
markets in the US are regulated by the Federal Energy Regulatory
Commission (FERC). Since 1992, the FERC has issued successive
regulatory orders to remove barriers to competition in wholesale
electricity markets. Over 60% of electricity consumed is delivered
through one of the ten Independent System Operators (ISOs) or
Regional Transmission organizations (RTOs) that were created to
facilitate electricity competition.

The Wall Street Transparency and Accountability Act of 2010
continues to be translated into rules by the US Commaodities and
Futures Trading Commission (CFTC) resulting in additional compliance
costs and reporting requirements for trading activities. The US
Environmental Protection Agency in 2013 proposed regulations
to control greenhouse gas emissions from new power plants and
expects to issue proposed regulations for existing power plants in
2014. These regulations primarily impact coal-fired facilities.

Retail electricity and natural gas sales to customers are regulated in
the US by each of the 50 States’ public utility commissions.

Puerto Rico

The activities in Puerto Rico include a 35% stake in the 507 MW
EcoEléctrica gas-fired plant and a 35% in the EcoEléctrica LNG
terminal.
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Mexico

In Mexico, GSENA operates six LDCs that serve more than
400,000 customers through a 6,500 km network and two gas
transmission companies operating over 900 km of pipelines. The
company is adding a 75 km extension to its Mayakan gas pipeline and
was recently awarded the construction of Los Ramones Sur, a critical
natural gas transmission pipeline serving the interior of the country.
It is a 291 km pipeline and will be developed jointly with a unit of the
Mexican National Oil company, Pemex. GSENA also manages three
steam-electricity cogeneration plants with a total installed capacity of
279 MW. Output from these power plants is sold under long-term
contract to industrial clients and to Mexico’s national power company,
Comision Federal de Electricidad (CFE).

Regulation of the electricity and natural gas markets is the remit of the
Comision Reguladora de Energia (Energy Regulatory Commission),
which is also charged with encouraging investment and promoting
competition in electricity and natural gas markets. Mexico’s
President proposed a sweeping energy reform that is intended to
open the country’s energy sector to more foreign investments. In
December 2013, Mexico’s Congress voted to allow direct private
investment in the country’s oil and gas sector for the first time since oil
was nationalized in 1938.

Canada

GSENA's Canadian operations include utility-scale wind and solar
generation totaling 669 MW. The renewable portfolio operates within
a joint venture set up in 2012 between Mitsui & Co and a consortium
led by Fiera Axium Infrastructure Inc. who each hold a 30% interest,
while GDF SUEZ is the largest shareholder with a 40% interest and
continues to operate and maintain these assets. The company also
owns a 112 MW natural gas-fired power plant in Ontario and has
access to 1 billion cubic feet (bcf) of natural gas storage.

During 2013, GSENA brought online the 10 MW Brockville solar
facility in Ontario and three wind farms: the 99 MW East Lake and
99 MW Erieau sites in Ontario and the 99 MW Cape Scott site in
British Columbia.

In 2009, Ontario’s Green Energy and Green Economy Act included
a mechanism to promote low carbon sources of power generation
by instituting a Feed-in-Tariff (FIT) program for renewable resources.
In 2013, the energy ministry revised its renewable program across
two dimensions: migrating the FIT program for renewable installations
greater than 500 kW capacity to a competitive bidding process,
and while it retained the FIT program for projects smaller than 500
kKW, it reduced the tariffs paid for power generated. In addition, in
response to a WTO ruling, the province also reduced domestic
content retirements. As a result of its policies, Ontario’s electricity mix
continues to trend towards low carbon sources, with coal representing
2% of 2013 output, and the province confirming that all coal-fired
power plants will retire by the end of 2014.
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1.3.2.6.3 GDF SUEZ Energy UK-Europe

GDF SUEZ Energy UK-Europe primarily operates in the UK and Turkey
and also holds positions in a number of assets in Continental Europe.
The business has a diverse portfolio of 8,893 MW of operational
generation assets, including conventional coal, oil and gas-fired
plants, pumped storage and renewables. In addition, it owns a retail
business, gas distribution and a trading function.

UK

GDF SUEZ Energy UK-Europe is a major electricity generator in the
UK with a merchant generation fleet of twelve operational assets with
a total capacity of 6,977 MW.

Rugeley (coal), Saltend (gas), Deeside (gas), First Hydro (pumped
storage) and Indian Queens (light fuel oil) as well as the trading business
are 75% owned by GDF SUEZ and 25% by Mitsui. GDF SUEZ Energy
UK-Europe also owns 10% of Eggborough power station (coal). The
100%-owned Teesside (gas) plant was decommissioned in 2013.
We also have 100% ownerships of six wind farms (Scotia, Crimp,
Flimby, Barlockhart, Blantyre, Sober) as well as a small pipeline of
wind projects at various stages of development.

The UK-Europe region has a trading business which trades UK
power, UK gas, EU carbon, and coal to manage the commodity price
exposures associated with its generation assets and retail market
position.

GDF SUEZ Energy UK is the region’s retail business, supplying
electricity and gas to business customers (commercial and industrial).
The retail business, based in Leeds, is one of the top six UK
suppliers of power and gas to business customers, supplying around
5,500 business premises with power and around 5,500 business
premises with gas. The UK-Europe region also has a 30% ownership
interest in OPUS, an electricity and gas supplier to around 150,000
small and medium sized business premises.

The UK energy market is a fully liberalized merchant market under
regulatory supervision from Ofgem. The UK Government energy
policy is focused on encouraging low carbon generation, ensuring
security of supply, and consumer affordability. Fundamental to the
Government’s aims is delivery of Electricity Market Reform (EMR)
which centres around two new instruments: Contract for Difference
Feed in Tariffs (CfD FiTs) to incentivize deployment of low carbon
technologies, and a Capacity Mechanism to ensure system security.
An Energy Bill providing the framework for these instruments became
an Act of Parliament in December 2013. The overall process will
continue in 2014 with secondary legislation that addresses the two
instruments, followed by the award of the first CfD Contracts, and the
first capacity auction. The UK’s electricity market will gradually be
transformed over the coming years as low carbon technologies are
increasingly deployed under these incentives and fossil generation is
used to provide essential support to the system.
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Turkey

GDF SUEZ Energy UK-Europe has a presence in two generation
assets in Turkey through its 95% stake in the 763 MW Baymina Enerii
power company and a 33% stake in the 480 MW Uni-Mar plant.
Power generated is sold to TETAS, the national electricity offtaker,
under long-term PPAs. The region also owns 90% of Turkey’s third
largest natural gas distributor, IZGAZ, which distributes and markets
natural gas to residential, commercial and industrial customers in the
Kocaeli region. In Turkey, we also have a trading and supply company.

Historically Turkey has been a PPA market with a single buyer.
However, the Turkish power market is currently going through a
process of liberalization with the aim of becoming a fully merchant
market. Merchant market trading has been gradually introduced
with daily settlements on the Balancing and Settlements Market
commencing at the end of 2010.

Continental Europe

In ltaly, GDF SUEZ Energy UK-Europe has a 34% stake in ISAB
(632 MW), an integrated gasification combined cycle power plant in
Sicily. An agreement was signed in December 2013 to sell the stake in
ISAB to ERG and the transaction is expected to complete in the first
half of 2014. The business also owns 100% of the 27.5 MW Parco
Eolico Girifalco (PEG) wind farm.

During 2013, the sale of 50% of the Portuguese assets to Marubeni
was completed, and the management control of the remaining 50%
was transferred to the Energy Europe business line. In Spain, the
region owns interests in Iberica and Electrometalurgica del Ebro
(84 MW of hydroelectric power stations) as well as a 1 MW solar
project, and operational control is transferring to the Energy Europe
business line.

The ownership of the Levanto companies was restructured at the end
of 2012 with 29 MW of wind farms in the Netherlands remaining in the
UK-Europe region.

All regulatory frameworks in continental European countries are
different. The thermal assets in Italy are covered by long-term contracts
and are not subject to market risk. The renewables activities in Europe
are supported by incentive schemes in their respective countries.

1.3.2.6.4 GDF SUEZ Energy South Asia, Middle East
& Africa (SAMEA)

Middle East

In the Gulf Cooperation Council (GCC) countries, GDF SUEZ Energy
SAMEA acts as an asset developer, owner and operator, selling the
energy it produces directly to public distribution companies under
long-term P(W)PAs (Power and Water Purchase Agreements). It
is the leading private power and water developer in the region with
total generation capacity of 26,975 MW and almost 4.8 million m?
of water per day of desalination capacity in operation and under
construction. It is common in the Middle East IPP (Independent Power
Producer) business model for projects to be part owned by the host
governments/offtakers alongside partners. The region conducts the
operations of all of the plants that it owns, often through an arms-
length Operations & Maintenance (O&M) contract.
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GDF SUEZ Energy SAMEA has ownership interests in the following
natural gas-fired power and water producing plants in the GCC:

» Saudia Arabia: Marafig, Riyadh PP11, Tihama;
» Bahrain: Al Dur, Al Ezzel, Al Hidd;
» Qatar: Ras Laffan B, Ras Laffan C;

» UAE: Fujairah F2, Al Taweelah A1, Shuweihat S1, Shuweihat S2,
Umm Al Nar;

» Oman: Al Kamil, Al Rusail, Barka 2, Barka 3, Sohar 1, Sohar 2.

The SAMEA region currently has 532 MW under construction in Saudi
Arabia as part of an expansion of the Tihama gas-fired cogeneration
plants located at Saudi Aramco’s production facilities.

Sohar 2 and Barka 3 IPPs in Oman started commercial operation on
schedule in April 2013, adding almost 1,500 MW to the Sultanate’s
capacity. In 2014, both these projects will launch their Initial Public
Offering on the Muscat Securities Market. Also in Oman, GDF SUEZ
Energy SAMEA completed the sale of 10% of its 45% stake in Sohar
Power Company SAOG (retaining 35%) to an investment holding
company of MENA Infrastructure Fund L.P in May 2013.

PP11 in Saudi Arabia also started commercial operation on schedule
in March 2013, adding 1,729 MW to the grid.

In December 20183, financial close was achieved for the Az Zour North
Independent Water & Power Project (IWPP) in Kuwait, the country’s
first Private Public Partnership project, which involves the construction
of a gas-fired combined cycle power plant of 1,500 MW and an
associated water desalination plant with a capacity of 107 MIGD.

The regulatory frameworks in the different countries of the GCC are
similar, with competitive tenders launched by the power authorities
calling for private power producers to bid for concessions to build,
own and operate plants. The output is then sold by the private
producer to a public utility under long-term contracts, the terms of
which are stipulated at the tender stage.

South Asia

In Pakistan, GDF SUEZ Energy SAMEA holds 100% in Uch, a
551 MW gas-fired facility. A new 375 MW gas-fired unit (Uch 2 — 100%
ownership) is under construction, for which commercial operation is
expected in the first half of 2014. The company sold its 36% stake in
KAPCO in July 20183.

All power generated by IPPs in Pakistan is sold under long-term PPAs
to distribution companies. The end consumer market is not liberalized.
Around 50% of generation capacity is held by private IPPs, while the
remainder is held by state-owned entities.

GDF SUEZ invested in a thermal project in Andhra Pradesh in India
in December 2013 with the acquisition of a 74% equity share in the
Meenakshi project, which comprises 274 MW of operational capacity
and 638 MW under construction. Further opportunities in India are
currently being assessed, including renewable opportunities.
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The power sector in India is liberalized, with various offtake
arrangements (long-term PPAs, short-term bilateral contracts and
spot trading) all possible.

Africa

In 2013, GDF SUEZ Energy SAMEA started construction of three
independent power projects with a total production capacity of
1.4 GW on the African continent.

InFebruary 2013, GDF SUEZ, together with its partner Nareva Holding,
started construction of the Tarfaya wind project on Morocco’s southern
Atlantic coast. When fully operational, the wind farm with 301 MW
capacity will be the largest in Africa. Also in Morocco, Safi Energy
Company, in which GDF SUEZ has a 35% participation, entered into
a Power Purchase Agreement with the 'Office National de I'Electricité
et de I'Eau Potable’ (ONEE) for the Safi coal-fired power project. The
project includes the construction and operation of a 2x693 MW ultra-
supercritical coal-fired power plant in the Safi region and the sale of
electricity to ONEE for 30 years following completion of the plant.

In South Africa, Aurora Wind Power, a JV in which GDF SUEZ holds
43%, started construction of the 94 MW West Coast 1 wind farm
located north of Cape Town in September 2013. Construction of two
greenfield open-cycle turbine power plants of 335 MW (Dedisa) and
670 MW (Avon) also started in September, and GDF SUEZ together
with its partners signed 15-year PPAs for both plants with Eskom.

In addition, GDF SUEZ is actively developing further projects in
South Africa. In July 2013, the Group signed a project development
agreement and a coal supply term sheet with South African based
mining group Exxaro Resources Ltd. for a 600 MW coal-fired power
plant in Limpopo province.

In terms of regulation, a single buyer model, whereby output is sold by
the private producer to a public utility under long-term contracts, has
been adopted in Morocco and South Africa.

1.3.2.6.5 GDF SUEZ Energy Asia-Pacific

GDF SUEZ Energy Asia-Pacific has strongholds in Australia, Indonesia,
Singapore and Thailand. Its businesses in Asia-Pacific include the
construction and operation of power plants, natural gas distribution
systems and retail activities.

Australia

The Australian business is focused on a diverse portfolio of generation
assets operating in the National Electricity Market (NEM) that serves
the 90% of Australian population and demand, which is resident in the
eastern states. The portfolio also includes a co-generation asset in the
separate South Western Integrated System (SWIS) market that serves
Western Australia. It also has a retail business called “Simply Energy”
in the NEM serving electricity and gas accounts in the domestic, small
to medium enterprise and large commercial and industrial customer
segments.

GDF SUEZ Australian Energy is an important participant in the NEM.
It predominantly produces wholesale electricity and is focused on
delivery of value through optimal participation of its assets in the
relevant Australian electricity, gas and renewable energy markets,
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exploration of potential synergies with other GDF SUEZ businesses
in Australia, and opportunistic growth of its generation and retalil
portfolios, including renewables. In 2013, Mitsui acquired from
GDF SUEZ Australian Energy a 28% stake in all its assets (except
Loy Yang B and Kwinana — where Mitsui already owned 30%). The
portfolio of GDF SUEZ Australian Energy:

» Generating assets in South Australia:
921 MW,

» Generating assets in Victoria:
2,507 MW;

» Generating assets in Western Australia:
122 MW;

» Retail customers Simply Energy:
380,000.

Australian energy markets have been progressively liberalized since
the mid-1990s, when the first wholesale electricity market was
introduced in Victoria. The level of private and state-owned energy
infrastructure varies between states. Under an agreement called
the Competition Principles Agreement between state and federal
governments, publicly owned businesses in competitive markets are
treated in a manner intended to ensure competitive neutrality between
public and private energy businesses. New South Wales has started
to privatize its generation assets.

The NEM is a deregulated merchant wholesale market serving the
interconnected eastern states of Australia, in operation since 1998.
It is a near real-time, energy-only, gross pool, spot market with no
capacity payments. Up to 48 GW of installed generation capacity is
dispatched on a five-minute basis over five states.

Gas markets exist in each of the eastern states except Tasmania, and
are less developed than the electricity market.

The Wholesale Electricity Market (WEM) for the SWIS commenced
operation in September 2006. The WEM operates in the south-
west region of Western Australia, the location of most of that state’s
population (estimated at just over 2 million). The SWIS has a summer
peak demand of approximately 4,000 MW. The WEM market
structure is a net bilateral structure and has separate capacity and
energy mechanisms.

The (former) Australian Government’s “Clean Energy Future”
greenhouse gas emissions reduction scheme commenced in
July 2012, committing it to a medium-term national target of reducing
emissions significantly. In September 2013, a new government was
elected and it has declared its intention to withdraw as soon as
possible the existing CO, pricing law (expected in 2014).

Indonesia

GDF SUEZ Energy Asia-Pacific holds a 40.5% stake in Paiton 3 & 7/8,
with a total of 2,035 MW coal-fired capacity, located on the island of
Java. A PPA for both Paiton 7/8 and Paiton 3 exists up to 2042.

In cooperation with PT Supreme Energy, the business is also developing
three geothermal projects in Sumatra (Muara Laboh, Rantau Dedap
and Rajabasa) with a total targeted capacity of 680 MW.
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State owned incumbent PLN has the monopoly on transmission and
distribution systems, it also owns and operates 50% of the existing
generating capacity. Since the mid-1990s IPPs have been allowed
to operate in Indonesia and they now operate the other 50% of the
capacity. The end-user market is not liberalized.

In December 2009, the “Crash 2 program” for 10,000 MW of new
generation capacity was launched. This program stipulated that 50%
of this new capacity is to come from IPPs and 50% from PLN, and
that 5,340 MW of new capacity will come from renewable resources.

Thailand & Laos

The Glow group, in which GDF SUEZ Energy Asia-Pacific holds a
majority interest (69.1%), is listed on the Thai stock exchange. It is a
major participant in the Thai energy market with a combined installed
capacity in Thailand and Laos of 3,195 MW. The Glow group generates
and supplies electricity to the Electricity Generating Authority of
Thailand (EGAT) under Thailand’s SPP (Small Power Producer) and
IPP (Independent Power Producer) programs, in addition to supplying
electricity, steam, industrial water and services to large industrial
customers principally located in the Map Ta Phut industrial area.

GDF SUEZ Energy Asia-Pacific also owns a 40% stake in PTT NGD,
a distributor of natural gas to industrial customers in the Bangkok
region.

State-owned EGAT is the main entity in the electricity sector. Until
liberalization of the sector, EGAT generated around 95% of Thailand’s
power. It now accounts for about 50% of generation capacity while
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the rest is accounted for by the non-government sector comprising
IPPs, SPPs and imports from Laos and Malaysia. IPPs in Thailand
sell the energy that they produce to EGAT under long-term contracts,
the terms of which are stipulated at the IPP tender stage. In industrial
parks private generation companies can sell electricity to local
customers.

Singapore

GDF SUEZ Energy Asia-Pacific holds a 30% stake in Senoko Energy,
one of the three largest power generators in Singapore, with an
approximate 25% market share. Senoko Energy owns and operates a
unigue portfolio of power generation assets with a combined capacity
of 3,188 MW, including two modern gas-fired units of 430 MW each,
that reached commercial operation in the summer of 2012.

In 2001, the electricity generation and retail markets were separated
from the natural monopoly existing in the electricity transmission
market. The National Electricity Market of Singapore (NEMS) was
established in 2003. In the NEMS, generation companies compete
to sell electricity every 30 minutes, while electricity retailers buy
electricity from the NEMS and offer packages to sell electricity to
eligible consumers

Since 2001, the government has been privatizing the retail electricity
market in stages. In order to promote efficiency and competition in the
electricity market, vesting contracts were introduced in 2004 whereby
generation companies are committed to sell a specified amount of
electricity at a specified price.
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1.3.3 Global Gas & LNG business line

1.3.3.1 Role

The Global Gas & LNG business line manages the Group’s upstream
gas and & LNG activities. Its roles are defined as follows:

» The business line embodies and manages the Group’s overall
ambitions in the field of natural gas and LNG, and as such plays a
coordinating role in the gas value chain within the Group;

» |t operates exploration as well as production (gas and oil) assets
and LNG commercial and physical assets. As such, it contributes to
supplying the Group in terms of natural gas and LNG. Furthermore,
it manages the Group’s operational and commercial expertise in
upstream gas activities.

1.3.3.3 Organization

1.3.3.2 Strategy

The Global Gas & LNG business line plays a major role in the Group’s
strategy of gas chain integration. Its main objectives are therefore:

» To put the upstream gas businesses in a position to support
supply of the Group’s existing and potential downstream markets,
including power generation;

» To manage and consolidate the Group’s positions in exploration
and production in Europe, to reinforce development on new
markets and to increase its reserves;

» To develop, secure, diversify and ensure the competitiveness of the
Group’s LNG supply portfolio in order to meet its customers’ needs;

» To consolidate GDF SUEZ’s international leadership in LNG by
leveraging the Group’s expertise in every segment of the LNG value
chain;

» To optimize the value of its assets.

I GDF SUEZ Global Gas & LNG husiness line I

GDF SUEZ

Exploration
& Production

1.3.3.4 Key figures

In millions of euros 2013 2012 Total change (in%)
Business line revenues 8,445 7,945 +6.3%
Revenue contribution to Group 5,685 4,759 +19.5%
EBITDA 2,124 2,377 -10.6%

As of December 31, 2013, the Global Gas & LNG Business line had a workforce of 1,993 employees.

Key figures 2013:
» Hydrocarbon production sold: 51.9 Mboe;

» Reserves as of December 31, 2013: 799 Mboe.
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1.3.3.5 2013 highlights

January

» ConocoPhillips and GDF SUEZ E&P UK started production from
the Katy gas field in the southern part of the North Sea.

February

» GDF SUEZ and Statoil started production from the Hyme oil field, in
the southern part of the Norwegian Sea.

» The LNG tanker Grace Barleria joined the GDF SUEZ fleet.

April

» GDF SUEZ signed an agreement with China National Offshore Oil
Corporation (CNOOC), providing for the supply of a floating storage
and regasification unit with sub-chartering of the LNG tanker
GDF SUEZ Cape Ann, delivered in November 2013.

May

» GDF SUEZ signed an agreement to create a joint venture with
Sempra Energy, Mitsubishi and Mitsui to develop, finance and build
the natural gas liquefaction plant of Cameron LNG, a subsidiary of
Sempra Energy, at Sempra Energy’s methane terminal in Hackberry,
Louisiana.

June

» GDF SUEZ made its first delivery of LNG to the new terminal of
Melaka, in Malaysia, under the terms of a contract to sell 2.5 million
tons of LNG to Petronas between 2012 and 2014.

» GDF SUEZ E&P UK and GDF SUEZ E&P Nederland successfully
installed their production platforms Juliet, Orca (D18a-A), Amstel
(Q13a-A) and L5 Sierra (L5a-D).

July

» The Gudrun platform was installed at the production site, in which
GDF SUEZ E&P Norge is a partner alongside Statoil, the operator
of this field in the Norwegian area of the North Sea.

August

» The Groupement TouatGaz, a partnership between SONATRACH
and the GDF SUEZ Group, signed an EPCC (engineering,
procurement, construction and commissioning) contract with
Spanish company Técnicas Reunidas involving the development of
the Touat gas fields in southwest Algeria.

September

» Between July and September, GDF SUEZ signed three truck-
transported” LNG supply contracts with LNG retail players in
France Gas Natural Europe, Molgas Energia and Prima LNG. These
contracts entail loading an average of 40 trucks a month with LNG
for 30 months on the French market.

» GDF SUEZ E&P International entered the Malaysian market,
purchasing 20% of an offshore exploration license (Block 2F). A
20% stake in a second offshore exploration license (Block 3F) was
purchased in December.

(1) LNG transported by truck to isolated customers.
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October

» GDF SUEZ E&P UK concluded an agreement with Dart Energy to
purchase 25% of 13 UK onshore licenses in Cheshire and the East
Midlands, covering the entire Bowland shale Basin. Dart Energy
has retained a 75% stake and is the licenses’ operator.

November

» GDF SUEZ E&P International purchased a 20% stake in two
onshore exploration blocks (Parnaiba Basin) and a 25% stake in six
onshore blocks (Recéncavo Basin) in Brazil in December.

» GDF SUEZ E&P International completed its disposal of 33.2% of the
NOGAT pipeline in the Netherlands, continuing to act as operator,
and signed an agreement in principle for the sale of its entire share
(25%) of the Wiehengebirgsvorland license in Germany.

December
» Start-up of Orca (D18a-A) platform production by GDF SUEZ E&P.

1.3.3.6 Description of activities

1.3.3.6.1 GDF SUEZ E&P

Principal key indicators

Europe and North Africa are still the core areas of the Group’s
exploration and production business. However, for several years, this
activity has been developing in other parts of the world such as Latin
America, the Caspian Sea, Asia and Oceania.

As of December 31, 2013, the Group published the following results:
» operations in 18 countries;

» 382 exploration and/or production licenses held (of which 53% are
operated by the Group);

» proven and probable (2P) reserves of 799 milion barrels oil
equivalent (Mboe), of which 76% is natural gas and 24% liquid
hydrocarbons;

» production of 51.9 Mboe, of which 69% is natural gas and 31%
liquid hydrocarbons.

Role

Development of natural gas and hydrocarbons’ production of
GDF SUEZ is a key activity in the Group’s integration throughout
the gas value chain. It supports the Group’s international growth,
particularly in high-growth regions, and gives access to a portfolio of
diversified, balanced and profitable reserves.

Activities of GDF SUEZ E&P

Legal framework of the Exploration & Production activities

The Group conducts its exploration and production activities through
its subsidiary GDF SUEZ E&P International SA, in which it holds a 70%
stake (with the other 30% held by the China Investment Corporation),
and the company’s subsidiaries (fully owned), which together
constitute the GDF SUEZ E&P Business Unit, within the framework
of licences, concessions or production-sharing agreements drawn
up with the public authorities or national companies of the countries
involved. Under current partnership contracts, one of the parties is
generally designated as operator, meaning that it is responsible for
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conducting daily operations, with the other parties’ approval required
for important matters such as the adoption of a development plan,
major investments, budgets or sales contracts for the partnership.
Only companies approved by local public authorities can be selected
as operators.

DEVELOPMENT OF THE GROUP’S RESERVES®

2P reserves

In 2013, 22 exploration wells were drilled, 13 of which were successful.
The resources thus proved will contribute to reserves in the future.

The tables below show all of the Group’s proven and probable (2P)
reserves (including developed and undeveloped reserves™ and their
geographical distribution).

2013 2012 2011

Natural Liquid Natural Liquid Natural Liquid
Mboe gas Hydrocarbons Total gas Hydrocarbons Total gas Hydrocarbons Total
Reserves as of December 31,
N-1 642.6 192.9 835.5 583.9 204.8 788.8 616.1 198.9 815.0
Revision + discoveries 2.9 12.3 15.2 95.7 6.9 102.6 17.8 34.5 52.3
Assets bought and sold 0.0 0.0 0.0 0.2) 0.8 (1.0) (11.0) (9.6) (20.6)
Production sales (35.6) (16.4) (61.9) (36.9) (18.0) (54.9) (39.0) (18.9) (57.8)
Reserves as of December 31 609.9 188.9 798.8 642.6 192.9 835.5 583.9 204.8 788.8
CHANGES IN THE GROUP’S RESERVES BY COUNTRY

2013 2012 2011

Natural Liquid Natural Liquid Natural Liquid
Mboe gas Hydrocarbons Total gas Hydrocarbhons Total gas Hydrocarbons Total
Germany 41.9 63.5 105.4 51.7 61.1 112.8 54.3 64.8 119.0
Norway 203.8 108.0 311.8 209.6 1117 321.2 214.2 120.3 334.5
United Kingdom 56.3 1.2 57.4 59.5 1.8 61.3 63.1 2.4 65.5
The Netherlands 76.5 6.7 83.2 85.1 7.2 92.3 93.8 7.6 101.4
Other' 231.4 9.6 2411 236.7 11.2 247.9 158.6 9.8 168.4
TOTAL 609.9 188.9 798.8 642.6 192.9 835.5 583.9 204.8 788.8
Change -5% -2% -4%

(1) “Other” covers Algeria, Ivory Coast, the Gulf of Mexico, Egypt and Indonesia.

As of December 31, 2013, GDF SUEZ's 2P reserves of liquid
hydrocarbons and natural gas (“entitlement”®) were 799 Mboe,
compared with 836 Mboe in 2012. Gas accounts for 76% of these
reserves, which represents a volume of 610 Mboe, or 98 billion cubic
meters.

For those fields that are operated under a production-sharing
agreement, the “tax barrels” reserves have been recognized in

accordance with the Society of Petroleum Engineers (SPE) rules for
recognizing 2P reserves. These “tax barrels” reserves correspond to
the taxes paid on behalf of GDF SUEZ by its partners, the national oil
companies, to the authorities of the respective countries.

The Group’s share in 2P reserves for the fields in which it is a partner
(working interest reserves®) was 962 Mboe at the end of 2013
compared to 1,003 Mboe at the end of 2012.

(1) Developed reserves are those that can be produced from existing facilities. Undeveloped reserves are those needing new wells, new facilities or
significant additional investments, starting from existing facilities, such as a compression unit.

(2) As amounts are rounded by the database, there may be insignificant variances between line-items and totals.

(8) Unless otherwise specified, the references made to 2P reserves and production must be understood as GDF SUEZ E&P’s stake in these reserves and
production (net of all license charges taken in kind by third parties in the form of crude oil or natural gas (entitlement). These references include the
total of these net 2P oil, gas and other hydrocarbon reserves estimated as being extractable for the remaining duration of the licenses, concessions
and production-sharing agreements. GDF SUEZ holds 70% of interest in EPI which it consolidates by the full consolidation method.

(4) Under a production-sharing agreement, part of the hydrocarbons produced is returned directly in kind to the Government. These volumes are not
posted as 2P reserves and are therefore less than the reserves calculated on the basis of the percentage interests held (working interest reserves).
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Each year, a proportion of approximately one-third of the reserves
is evaluated independently by the DeGolyer and MacNaughton
consulting firm.

To estimate its 2P reserves, the Group uses the “SPE PRMS”
classification, based on the common definitions of the SPE and the
World Petroleum Congress (WPC).

The 2P reserves replacement ratio for a given period is defined as
the ratio of additions of 2P reserves for the period (discoveries, net

1.3 DESCRIPTION OF BUSINESS LINES

acquisitions and revisions of reserves) to production for the period.
The 2P reserves replacement ratio for GDF SUEZ E&P was 153% for
the period 2009-2011, 144% for the period 2010-2012 and 90% on
average for the period 2011-2013.

Production

During the fiscal year ended on December 31, 2013, the production
of gas and liquid hydrocarbons sold by GDF SUEZ was 51.9 Mboe.

The table below sets out GDF SUEZ’s production, including the share from companies consolidated by the equity method, by country.

CHANGE IN GROUP PRODUCTION BY COUNTRY - NATURAL GAS AND LIQUID HYDROCARBONS

2013 2012 2011
Natural Liquid Natural Liquid Natural Liquid
Mboe gas hydrocarbons Total gas hydrocarbons Total gas hydrocarbons Total
Germany 4.8 3.1 7.9 5.4 3.3 8.7 5.6 3.3 8.9
Norway 12.0 12.3 24.3 11.7 13.6 25.4 10.9 11.6 22.5
United Kingdom 1.7 0.1 1.7 1.6 0.1 1.7 4.8 2.6 7.3
The Netherlands 18,8 0.5 16.0 16.3 0.4 16.7 15.6 0.5 16.1
Other” 1.6 0.4 2.0 1.8 0.6 2.4 2.1 0.9 2.9
TOTAL 35.6 16.4 51.9 36.9 18.0 54.9 39.0 18.9 57.8

(1) “Other” covers the Ivory Coast, the Gulf of Mexico and Egypt.

Exploration and production activity by country

France

The Head Office of the exploration & production activity directs and
controls the operational activities of the affiliates and New Assets.

Activity in affiliates

Germany (GDF SUEZ E&P Deutschland)

As of December 31, 2013, the Group owned a stake in 53 oil and
natural gas fields in Germany, including 49 in production, with 2P
reserves of 105 Mboe at 31 December 2013 (including approximately
40% in the form of natural gas).

Norway (GDF SUEZ E&P Norge)

GDF SUEZ E&P Norge owns a stake in 22 oil and natural gas fields
off the coast of Norway including six in production, its share of which
was 312 Mboe of 2P reserves as of December 31, 2013 (including
approximately 65% in the form of natural gas).

United Kingdom (GDF SUEZ E&P UK)

At the end of 2013, the Group held stakes in 27 fields in the British
North Sea, of which nine were in production. As of December 31,
2013, the share of 2P reserves held by the Group in these fields
represented 57 Mboe (98% of which was in the form of natural gas).

The Netherlands (GDF SUEZ E&P Nederland)

The Group has stakes in 56 fields in the Dutch exclusive economic
zone, of which 47 are in production. As of December 31, 2013, the

share of 2P reserves held by the Group in these fields represented
83 Mboe (92% of which was in the form of natural gas).

Egypt (GDF SUEZ Exploration Egypt)

The Group holds stakes in three concessions in Egypt, two of which
are in production. A fourth concession, Wadi Dib (Blocks 6 and 7) was
purchased in its entirety at the end of the year.

Australia (GDF SUEZ Bonaparte)

The project is in the concept definition phase and is expected to enter
the final Front-End Engineering and Design (FEED) phase in 2014.

Other countries

In Algeria, a new gas discovery was announced on the Sud-Est lllizi
exploration license.

In Mauritania, drilling of a new exploration well began in Block 7.

In Libya, GDF SUEZ became the operator of a license comprising
three onshore blocks alongside the Libyan sovereign fund LIA (45%)
and Repsol (35%) (to be confirmed by the Libyan authorities).

In the United States (Gulf of Mexico), the last production license
held by GDF SUEZ E&P (which is no longer in production) is being
discontinued.

In Indonesia, gas marketing and preparation of EPC contracts for the
Jangkrik and Jangkrik North-East fields are being drawn up.
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In total, excluding Europe and Greenland, the Group holds stakes
in 31 licences (including 3 in production), in Algeria, Australia,
Azerbaijan, Brazil, the United States, Ivory Coast, Egypt, Indonesia,
Libya, Mauritania, Malaysia and Qatar. As of December 31, 2013, the
share of 2P reserves held by the Group in these licenses represented
241 Mboe, some 96% of which was in the form of gas.

Gas marketing

GDF SUEZ E&P produced a total of 60 TWh of natural gas in 2013.
Around one-third is marketed through other Group entities (GDF SUEZ
Gas Supplies, GDF SUEZ LNG, and GDF SUEZ Trading)

Sales to other Group entities also come in the form of long-term
contracts at arm’s length conditions, similar to third-party supply
contracts.

The remaining production is sold directly to third parties, mostly under
long-term contracts (e.g. in the Netherlands or Germany), or annual
contracts obtained after government tenders (e.g. gas from Norway).

1.3.3.6.2 GDF SUEZ LNG

The Group’s positions in LNG

» Management of a portfolio of 16 million tons per year of long-term
supply contracts from six countries.

» Regasification capacity in six countries.

LNG supply and positions in liquefaction

» A fleet of 17 ships® including two LNG regasification vessels.

Description of the LNG activities in the Group

GDF SUEZ’s recognized expertise over the entire LNG value chain,
from production to imports and marketing, including LNG terminal
operation and maritime shipping, enables it to take advantage of the
strong growth of the LNG market.

LNG gives the Group access to new natural gas resources and
helps it diversify and secure its supply. It also enables the Group to
develop new markets and to rationalize management of its gas supply
portfolio. The LNG business is being developed in coordination with
the Group’s upstream (exploration & production) and downstream
activities (natural gas supply and power production).

Role

» Developing and diversifying the LNG supply portfolio (LNG
production and purchase contracts with producers).

» Supplying GDF SUEZ’s various entities and customers with LNG,
through the management of supply and vessel chartering contracts.

» Creating additional value through the development of new projects
and businesses as well as physical and financial optimization of the
portfolio of LNG purchase and sale contracts and the tanker fleet.

GDF SUEZ buys LNG under long-term (15-20 years) and medium-term (1-5 years) supply contracts. The Group also purchases spot LNG cargoes.
The Group’s contractual annual long-term commitments are as follows (as of December 31, 2013):

Annual LT commitment

In millions of tons of GDF SUEZ’s stake in liquefaction

LNG per annum (Mtpa) TWh equivalent plants

Algeria 6.8 102 -

Egypt 3.7 55 5% of Idku train 1

Nigeria (DES contract (") 0.4 6 -

Norway (12% stake connected to the Snehvit deposit) 0.5 7 12% of the Melkaya plant

Trinidad and Tobago® 2.0 30 -

Yemen 2.6 39 -

Shell (LT agreement from 2014 — DES contract!) 0.4 6 -
TOTAL (2013) 16 239

(1) Delivered ex-ship. The vendor unloads LNG cargos directly at the customer’s regasification terminal.
(2) The contract with Trinidad and Tobago is handled contractually by GDF SUEZ Energy North America.

(1) At the end of December 2013.
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To strengthen its diversification and security of supply, GDF SUEZ
GNL is also involved in the development of liquefaction plant projects:

» an integrated E&P/LNG project in Australia: in August 2009,
GDF SUEZ and Santos announced a strategic partnership to
develop a floating LNG liquefaction plant producing 2.4 million tons
a year in the Bonaparte Basin, off the coast of Australia. GDF SUEZ
is the sole operator for the project (E&P and LNG), in which it also
holds a 60% stake (see Section 1.3.3.6.1 GDF SUEZ Exploration &
Production). The Group would also market the LNG;

» a liquefaction plant in Cameroon: the project, in cooperation with
Société Nationale des Hydrocarbures, comprises construction of
a liquefaction plant with a maximum annual capacity of 3.5 Mt,
located near Kribi and supplied by a national transmission network
connecting it with Cameroon’s offshore natural gas fields;

» a liquefaction plant in the United States: in May 2013, GDF SUEZ
signed an agreement to create a joint venture with Sempra Energy,
Mitsubishi and Mitsui to develop, finance and build the natural gas
liquefaction plant of Cameron LNG, a subsidiary of Sempra Energy,
at Sempra Energy’s methane terminal in Hackberry, Louisiana. This
agreement will give GDF SUEZ access to an annual liquefaction
capacity of 4 million tons.

LNG destination and positions in regasification terminals

In 2013, LNG deliveries were made mainly in Europe and Asia, as well
as in North and South America.

The Group has access to regasification capacity in six countries:
France, the United Kingdom, Belgium, the United States, Chile and
Puerto Rico.

In India in April 2012, GDF SUEZ was selected as a strategic partner of
the Andhra Pradesh Gas Distribution Corporation for the development
of a floating import LNG terminal. With a capacity of 3.5 Mtpa, the
terminal will be located on the east coast of India. GDF SUEZ would
have a stake in the terminal with access to regasification capacity.

1.3 DESCRIPTION OF BUSINESS LINES

GDF SUEZ LNG is also positioned in the Asian LNG markets
undergoing high growth, with the signing of several medium-term sale
contracts:

» two contracts with the South Korean company Kogas for the sale
of 2.5 million tons of LNG between 2010 and 2013 and the sale of
1.6 Mt of LNG between 2013 and 2014;

» a contract for the sale of 2.6 million tons of LNG to the Chinese
company CNOOC between 2013 and 2016;

» a contract for the sale of 2.5 million tons of LNG to the Malaysian
company Petronas between 2012 and 2014; and

» acontract for the sale of 0.8 Mt of LNG to the Indian company GAIL
between 2013 and 2014.

Maritime transport

To satisfy its maritime transport needs, GDF SUEZ uses a fleet of
LNG vessels that it adapts in size to meet its long-term commitments
and its one-time opportunities. The chartering terms vary from a few
days to as much as 20 years or more, depending on the permitted
extension periods. At the end of 2013, the GDF SUEZ fleet included
17 LNG carriers:

» 3 ships owned by the Group: Matthew (126,540 mq), Provalys
(154,500 m?®), GDF SUEZ Global Energy (74,130 mq);

» 2 ships of which the Group is a co-owner: Gaselys (154,500 m?,
owned by the NYK Group and GDF SUEZ) and the BW GDF SUEZ
Boston (owned by the BW Gas Group and GDF SUEZ); and

» 12 other ships chartered from other shipping companies.

In the area of maritime transport, GDF SUEZ also has the following
stakes:

» an 80% stake in GAZOCEAN (the other 20% stake is held
by Japanese shipping company NYK), a vessel management
company; and

» a40% stake in Gaztransport & Technigaz (GTT), which designs on-
board LNG cargo containment systems and develops “membrane”
LNG tank isolation techniques. In 2012, these membranes were
fitted in 70% of carriers in service worldwide (source: GIIGNL).

Registration Document 2013 GDF S\ CZ

1

37



1 Presentation of the Group

38

1.3 DESCRIPTION OF BUSINESS LINES

1.3.4 Infrastructures business line

1.3.4.1 Role

The GDF SUEZ Infrastructures business line combines in a coherent
body the Group’s gas infrastructures in France, through four
specialized subsidiaries in transmission, storage, LNG terminals and
distribution activities. To achieve